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This Brochure provides information about the qualifications and business practices of Concordia Wealth Planning,
LLC, d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments”). If you have any questions
about the contents of this Brochure, please contact us at (614) 881-1500. The information in this Brochure has not
been approved or verified by the United States Securities and Exchange Commission or by any state securities
authority.

Concordia Wealth Planning, LLC d/b/a Bliiprint Investments is registered as an Investment Adviser in Ohio.
Registration of an Investment Adviser does not imply any level of skill or training.

Additional information about CWP is available on the SEC’s website at www.adviserinfo.sec.gov, which can be
found using the firm’s identification number, 304639.
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Item 2: Material Changes

Since the previous annual filing of Form ADV Part 2A for CWP on March 31, 2025, the following material
changes have been made to this version of the disclosure brochure:

e (Concordia Wealth Planning, LLC added a d/b/a name: Bliiprint Investments.
e We no longer have a relationship with Vise Al Advisors so it has been removed throughout.
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Item 4: Advisory Business

Description of Advisory Firm

Concordia Wealth Planning, LLC (hereinafter “Concordia”, “CWP”, and/or “Bliiprint Investments”),
formerly Concordia Financial Group, LLC, is a Limited Liability Company organized in the State of
Ohio. The firm was formed in May 2019, and the principal owners are Andrew Silver, Jordan Acer, and
Christian Hviid.

Types of Advisory Services

Wealth Planning Programs

We offer three Wealth Planning Programs: Basic, Advanced, and Comprehensive. All three programs
include Investment Advice (without implementation). Investment Management (implementation) is
offered as an add-on service. All three programs are offered as either a one-time engagement or on an
ongoing basis.

Basic Advanced Comprehensive

Ideal for individuals seeking For those looking for a more Our most robust offering designed

streamlined financial planning in-depth analysis of their financial | to handle complex financial needs
situation
Concordia’s Priorities™ Process Everything from Basic Plan Everything from Advanced Plan
(aligns your personal or mutual
priorities with the planning Detailed Investment Analysis Estate Planning Intentionality

recommendations that have the Meeting

deepest impact on them) Customized Tax Planning Analysis

Advanced Tax Planning Strategy

Cash Flow & Budgeting Analysis | Customized Insurance Assessment
Advisor Collaboration with Other

Investment Recommendations Estate Plan Summary & Financial Professionals*
Assessment
Retirement Savings & Strategy - Business Planning
SAGE Tuition Rewards*
Tax Planning, Insurance Review, & . . . Next Generation Planning and
Estate Planning Checklists Semi-Annual Review Meetings* Involvement
30-Day Follow Up & Review Tri-Annual Formal Review
Meetings*

Annual Review Meeting*

* Available only for those that enroll in an ongoing engagement.



Investment Management Services (available as an add-on to any Planning Program)

Investment management (the implementation and administration of investment advice) includes:

e Selection and monitoring of appropriate custodial relationships for Client’s accounts;

e Opening, closing, transfers and other money movement activities to assist in implementation of
investment strategy for Client;

e Execution of trading (either directly or through third-party, outsourced professionals) for
recommended investment strategy for each account entrusted to Advisor;
If appropriate, rebalancing of asset allocation back to recommended financial planning targets;
If appropriate, cash management monitoring of incoming or outgoing cash deposits and
distributions;

e If appropriate, tax efficient strategy implementation such as tax loss harvesting, tax lot
accounting, and gain loss offsetting; and

e [f appropriate, implement unique overlays of management desired by the Client.

CWP and the Client will work together to develop the Client’s written IPS that dictates to the Client’s
directed portfolio asset allocation targets and target ranges for each asset class. Until CWP and the Client
agree and sign an IPS, all cash transfers will be invested in money market funds and all in-kind transfers
will be maintained unless instructed otherwise by client in writing.

Additionally, CWP offers a cash management aggregator system named Flourish Cash. Flourish Cash is a
service offered by an unaffiliated third party, Flourish Financial LLC. A Flourish Cash account is a
brokerage account whereby the cash balance is swept from the brokerage account to deposit accounts at
one or more third-party banks that have agreed to accept deposits from customers of Flourish Cash.

Professional Coordination Services (available as an add-on to a Planning Program)

Our network of pre-screened and highly qualified professionals can provide you with the specialized
expertise you need for services such as tax preparation, financial coaching, payroll services, business
consulting and more. We’ll seamlessly add these professionals to your scope of work with Concordia,
eliminating the need for you to manage a separate working relationship with them. We'll also take care of
billing for the 3rd party services through our current contract and coordinate with them to ensure the best
possible outcomes for your financial success.

Clients may sign written authorizations and privacy disclosures that allow CWP to share information with
professionals they choose to allow. Once signed, CWP will work with a client’s chosen professionals to
gather documentation, consult on tax and estate strategy, review and analyze insurance options, and share
information within the financial planning or investment portfolio which the client has authorized CWP to
share. CWP will provide updates of any client authorized professional coordination through client reviews
and/or the client’s online portal access.



Although this service and subsequent charges for said service are billed through CWP, the service does
not cover the costs associated with the client’s other professionals. Should the client’s other professionals
charge for additional time or services that are not covered under the scope of the service(s) coordinated by
CWP, the client would be responsible for paying their other professionals’ fees directly. As part of CWP’s
fiduciary obligation to the client, we would provide feedback as to the experience working with the
client’s other professionals as well as their professionalism and cost, should the client request it.

Project-Based Services
Project-Based Services are offered either as an add-on module to a Wealth Planning Package, or on a standalone
one-time basis.

In the case the Client requests service from CWP which is outside the normal scope of service contained herein,
CWP would provide a quote for which the Client may agree upon. A quote may also be provided by a contract
supplement (“Addendum”) should the consulting require different payment means, frequency or amounts that are
outside the scope of this agreement. If this is the case, the quote line item for Project-Based Consulting in the
agreement would state “Addendum” and the Addendum would be provided in supplement along with this
Agreement for signature. Please review the agreement for information regarding the quote.

Limitations of Financial Planning and Non-Investment Consulting/Implementation Services

To the extent engaged by the client to do so, CWP will generally provide financial planning and related consulting
services regarding non-investment related matters, such as retirement planning, tax planning, estate planning,
insurance, etc. CWP will generally provide such consulting services as part of one of its Planning Programs and/or
on a stand-alone separate fee basis. Please Note: CWP does not serve as an attorney, accountant or insurance
agent, and no portion of our services should be construed as legal, accounting or insurance services. Accordingly,
CWP does not prepare estate planning documents or tax returns, nor does it sell insurance products. To the extent
requested by a client, we may recommend the services of other professionals for certain non-investment
implementation purposes (i.e., attorneys, accountants, insurance, etc.). The client is under no obligation to engage
the services of any such recommended professional. The client retains absolute discretion over all such
implementation decisions and is free to accept or reject any recommendation from CWP and/or its representatives.
Please Also Note: If the client engages any recommended unaffiliated professional, and a dispute arises thereafter
relative to such engagement, the client agrees to seek recourse exclusively from and against the engaged
professional. At all times, the engaged professional[s], and not CWP, shall be responsible for the quality and
competency of the services provided.

Client Obligations
In performing its services, CWP shall not be required to verify any information received from the client or from

the client’s other professionals and is expressly authorized to rely thereon. Moreover, each client is advised that it
remains his/her/its responsibility to promptly notify CWP if there is ever any change in his/her/its financial



situation or investment objectives for the purpose of reviewing/evaluating/revising CWP’s previous
recommendations and/or services.

Investment Management Services (standalone)

Investment Management Services is available on a standalone basis. Fees associated with Investment
Management Services are described in Item 5 of this brochure.

Our management of client funds based on the individual needs of the client. Through personal discussions in
which goals and objectives based on the client’s circumstances are established, we develop the client’s personal
investment policy. We create and recommend a portfolio based on that policy. During our data- gathering process,
we determine the client’s individual objectives, time horizons, risk tolerance, and liquidity needs. As appropriate,
we may also review and discuss a client’s prior investment history, as well as family composition and background.

We manage these advisory accounts on a discretionary basis. Account supervision is guided by the client’s stated
objectives (i.e., maximum capital appreciation, growth, income, or growth and income), as well as tax
considerations.

Through discretion, both the client and CWP may impose reasonable restrictions on portfolio asset allocation,
types of securities, investment in certain securities or industry sectors. Typically, the client agrees to allow CWP
to make discretionary changes to a portfolio’s asset allocation within a variance of 10% above and below targets
agreed upon with the client and written in their Investment Policy Statement. We would not have discretion on
any asset allocation changes that require a change of more than 10% above or below targets and would require the
client’s permission to proceed with such a change.

Additionally, CWP offers a cash management aggregator system named Flourish Cash. Flourish Cash is a service
offered by an unaffiliated third party, Flourish Financial LLC. A Flourish Cash account is a brokerage account
whereby the cash balance is swept from the brokerage account to deposit accounts at one or more third-party
banks that have agreed to accept deposits from customers of Flourish Cash.

Independent Managers

As part of this service, CWP provides clients with access to a variety of portfolio managers who specialize in
specific styles and industry sectors, and CWP may allocate all or a portion of client assets among unaffiliated
independent investment managers available on various custodian investment platforms. CWP recommends a
model and/or one or more portfolio managers to manage all or certain portions of client accounts based on how
their investment styles align with the client’s objectives and preferences. This information is used by the portfolio
managers to ensure the client’s investment remains suitable. CWP shall continue to render investment advisory
services to the client relative to the ongoing monitoring and review of account performance, asset allocation and
client investment objectives.

Specifically, CWP has engaged Taiko (CRD# 287792) , and the firms work together to monitor the performance
of the third-party managers managing the clients’ funds. Taiko is an SEC-registered investment advisory firm;
CWP is independently owned and operated, unaffiliated with Taiko.



We work with Taiko to review each independent manager prior to making any recommendations to clients and at
least annually thereafter to ensure each independent manager continues to demonstrate a capability to provide
suitable investment management services to our clients. We receive no direct financial compensation from the
independent managers we recommend. Clients can request a copy of the Form ADV disclosure brochure for each
independent manager managing a portion of the client's assets. Client accounts are rebalanced or reallocated, as
needed, based on the performance of each client’s account, changing financial circumstances, and any other
relevant factors. CWP has the authority under our investment management agreement with clients to terminate
and replace any independent manager. To that end, CWP and Taiko determine that a manager is not providing
adequate management services, we may recommend replacing it with a new third-party manager. Please Note:
The investment management fee charged by the independent manager, and any applicable platform fee, is separate
from, and in addition to, CWP’s fee as set forth in the fee schedule below.

Transaction Costs

Clients have the option to pay transaction costs as they occur or to not pay these costs as they occur, but to instead
pay an ongoing fee based on assets held in their account. This is not the same as a wrap fee arrangement (in which
clients pay a single fee for advisory, brokerage, and custodial services). Asset-based brokerage fees are
separate from and in addition to the fees paid to CWP for our advisory services. In evaluating the methods
available to pay transaction costs, clients should consider the level of trading activity they expect in their
accounts. CWP assists clients in the process of determining whether an asset-based pricing model or a
transaction-based pricing model is more appropriate for their accounts. Depending on the level of trading activity
in the client’s account, the asset-based fee may exceed the aggregate transaction costs had they been individually
charged. On the other hand, the asset-based fee may be less than the aggregate individual transaction costs. CWP
endeavors to select the model best designed to provide the lowest cost solution given the expected levels of
trading. We work with clients to determine the services that are most appropriate for their needs before selecting a
transaction-based or asset-based schedule.

Please Note: Service Limitations Outside of 10% Variance. Client must be willing to accept that CWP cannot
affect any account transactions outside of the 10% variance established by the client's Investment Policy Statement
without obtaining prior verbal consent to any such transaction(s) from the client.

Please Note: Retirement Rollovers-Potential for Conflict of Interest: A client or prospective client leaving an
employer typically has four options regarding an existing retirement plan (and may engage in a combination of
these options): (i) leave the money in the former employer’s plan, if permitted, (ii) roll over the assets to the new
employer’s plan, if one is available and rollovers are permitted, (iii) roll over to an Individual Retirement Account
(“IRA”), or (iv) cash out the account value (which could, depending upon the client’s age, result in adverse tax
consequences). I[f CWP recommends that a client rollover their retirement plan assets into an account to be
managed by CWP, such a recommendation creates a conflict of interest if CWP will earn new (or increase its
current) compensation because of the rollover. When acting in such capacity, CWP serves as a fiduciary under the
Employee Retirement Income Security Act (ERISA) or the Internal Revenue Code, or both. No client is under any
obligation to roll over retirement plan assets to an account managed by CWP. CWP’s Chief Compliance Officer,
Andrew Silver, remains available to address any questions that a client or prospective client may have regarding
the potential for conflict of interest presented by such rollover recommendation.



Custodians. CWP generally recommends that certain Custodians serve as the broker-dealer/custodian for client
investment management assets. Broker- dealers may charge brokerage commissions and/or transaction fees for
effecting securities transactions. In addition to CWP’s fee, clients will also incur, relative to all mutual fund and
exchange traded fund purchases, charges imposed at the fund level (e.g., management fees and other fund
expenses). The fees charged by any broker-dealer/custodian, as well as the charges imposed at the mutual fund
and exchange traded fund level, are in addition to CWP’s advisory fee referenced below.

Once the client’s portfolio has been established, we typically review the portfolio at least annually, and if
necessary, recommend a rebalance of the portfolio as needed, based on the client’s individual needs.

Our investment recommendations are not limited to any specific product or service offered by a broker-dealer or
insurance company and will generally include advice regarding the securities set forth previously.

Because some types of investments involve certain additional degrees of risk, they will only be recommended
when consistent with the client’s stated investment objectives, tolerance for risk, liquidity, and suitability.

CWP seeks to provide that investment decisions are made in accordance with the fiduciary duties owed to its
clients and without consideration of CWP’s economic, investment or other financial interests. To meet its
fiduciary obligations, CWP attempts to avoid, among other things, investment or trading practices that
systematically advantage or disadvantage certain client portfolios, and accordingly, CWP’s policy is to seek fair
and equitable allocation of investment opportunities / transactions among its clients to avoid favoring one client
over another over time. It is CWP’s policy to allocate investment opportunities and transactions it identifies as
being appropriate and prudent, including initial public offerings (“IPOs”) and other investment opportunities that
might have a limited supply, among its clients on a fair and equitable basis over time.

Please Note: Asset Based Pricing Limitations: Relative to Independent Manager engagements, CWP, depending
upon anticipated trading activity of the recommended Independent Manager, may recommend that its clients
consider entering into an asset- based pricing agreement with the account custodian. Under an asset-based pricing
arrangement, the amount that a client will pay the custodian for account commission/transaction fees is based
upon a percentage (%) of the market value of your account, generally expressed in basis points. One basis point is
equal to one one- hundredth of one percent (This differs from transaction-based pricing, which assesses a separate
commission/transaction fee against your account for each account transaction. Account investment decisions are
driven by security selection and anticipated market conditions and not the amount of transaction fees payable by
you to the account custodian. We do not receive any portion of the asset-based transaction fees payable by you to
the account custodian. We continue to believe that our clients can benefit from an asset-based pricing
arrangement. You can request at any time to switch from asset-based pricing to transactions-based pricing,
However, there can be no assurance that the volume of transactions will be consistent from year-to-year given
changes in market events and security selection. Thus, given the variances in trading volume, any decision by you
to switch to transaction-based pricing could prove to be economically disadvantageous. CWP’s Chief
Compliance Officer, Andrew Silver, remains available to address any questions that a client or prospective
client may have regarding the above.



Retirement Plan Consulting Services

CWP provides retirement plan consulting services to retirement plan sponsors and to individual participants in

retirement plans. For a corporate sponsor of a retirement plan, our retirement plan consulting services can include,
but are not limited to, the following services:

Fiduciary Consulting Services

CWP provides the following Fiduciary Retirement Plan Consulting Services:

Assist the Client in the development of an investment policy statement (IPS). The IPS establishes the
investment policies and objectives for the Plan. Client shall have the ultimate responsibility and authority
to establish such policies and objectives and to adopt and amend the investment policy statement.
Provide non-discretionary investment advice to the Client about asset classes and investment alternatives
available for the Plan in accordance with the Plan’s investment policies and objectives. Client shall have
the final decision-making authority regarding the initial selection, retention, removal, and addition of
investment options.

Assist the Client with the selection of a broad range of investment options consistent with ERISA section
404(c) and the regulations thereunder.

Assist in monitoring investment options by preparing periodic investment reports that document
investment performance, consistency of fund management and conformance to the guidelines set forth in
the IPS and make recommendations to maintain or remove and replace investment options.

Meet with Client on a periodic basis to discuss the reports and the investment recommendations.

Provide non-discretionary investment advice to the Plan Sponsor with respect to the selection of a
qualified default investment alternative (“QDIA”) for participants who are automatically enrolled in the
Plan or who otherwise fail to make an investment election. The Client retains the sole responsibility to
provide all notices to participants required under ERISA section 404(c)(5).

CWP acknowledges that in performing the Fiduciary Consulting Services listed above that it is acting as a
“fiduciary” as such term is defined under Section 3(21)(A)(ii) of Employee Retirement Income Security
Act of 1974 (“ERISA”) for purposes of providing non-discretionary investment advice only. CWP will act
in a manner consistent with the requirements of a fiduciary under ERISA if, based upon the facts and
circumstances, such services cause CWP to be a fiduciary as a matter of law. However, in providing the
Fiduciary Consulting Services of a Section 3(21) advisor, CWP (a) has no responsibility and will not (i)
exercise any discretionary authority or discretionary control respecting management of Client’s retirement
plan, (ii) exercise any authority or control respecting management or disposition of assets of Client’s
retirement plan, or (iii) have any discretionary authority or discretionary responsibility in the
administration of Client’s retirement plan or the interpretation of Client’s retirement plan documents, (b)
is not an “investment manager” as defined in Section 3(38) of ERISA and does not have the power to
manage, acquire or dispose of any plan assets, and (c) is not the “Administrator” of Client’s retirement
plan as defined in ERISA.

If contracted specifically, CWP may also provide full investment manager services as defined in Section
3(38) of ERISA which would then give CWP the additional authority to manage, acquire or dispose of
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any plan assets. However, CWP is still not the “Administrator” of Client’s retirement plan as defined in
ERISA.

Non-Fiduciary Services
CWP provides clients with the following Non-Fiduciary Retirement Plan Consulting Services:

e Assist in the education of the participants in the Plan about general investment principles and the
investment alternatives available under the Plan. Client understands that Adviser’s assistance in
participant investment education shall be consistent with and within the scope of (d) (i.e., the definition of
investment education) of Department of Labor Interpretive Bulletin 96-1. As such, the Adviser is not
providing fiduciary advice (as defined in ERISA) to the participants. Adviser will not provide investment
advice concerning the prudence of any investment option or combination of investment options for a
particular participant or beneficiary under the Plan.

e Assist in the group enrollment meetings designed to increase retirement plan participation among
employees and investment and financial understanding by the employees.

Although an investment adviser is considered a fiduciary under the Investment Advisers Act of 1940 and required
to meet the fiduciary duties as defined by the Advisers Act, the services listed here as non-fiduciary should not be
considered fiduciary services for the purposes of ERISA since Advisor is not acting as a fiduciary to the Plan as
the term “fiduciary” is defined in Section 3(21)(A)(ii) of ERISA. The exact suite of services provided to a client
will be listed and detailed in the Qualified Retirement Plan Consulting Agreement. The exact suite of services
provided to a client will be listed and detailed in the Qualified Retirement Plan Consulting Agreement.

All recommendations of investment options and portfolios will be submitted to the client for the client’s ultimate
approval or rejection. Therefore, it is always the client’s responsibility to accept investment recommendations of
CWP and then physically make changes to the plan itself.

In the event a client contracts with CWP for one-on-one consulting services with plan participants, such services
are consultative in nature and do not involve CWP implementing recommendations in individual participant
accounts. It will be the responsibility of each participant to implement changes in the participant’s individual
accounts.

Retirement plan consulting services are not management services, and CWP does not serve as administrator or
trustee of the plan. CWP does not act as custodian for any client account or have access to client funds or
securities (except for some accounts, having written authorization from the client to deduct our fees). In addition,
we do not implement any transactions in a retirement plan or participant’s account. For retirement plan consulting
services, the retirement plan or the plan participant who elects to implement any recommendations made by us is
solely responsible for implementing all transactions.

CWP will disclose, to the extent required by ERISA Regulation Section 2550.408b-2(c), to you any change to the

information that we are required to disclose under ERISA Regulation Section 2550.408b-2(c)(1)(iv) as soon as
practicable, but no later than sixty (60) days from the date on which we are informed of the change (unless such
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disclosure is precluded due to extraordinary circumstances beyond our control, in which case the information will
be disclose as soon as practicable).

In accordance with ERISA Regulation Section 2550.408b-2(c)(vi)(A), we will disclose within thirty (30) days
following receipt of a written request from the responsible plan fiduciary or Plan Administrator (unless such
disclose is precluded due to extraordinary circumstances beyond our control, in which case the information will be
disclosed as soon as practicable) all information related to the Qualified Retirement Plan Consulting Agreement
and any compensation or fees received in connection with the Agreement that is required for the Plan to comply
with the reporting and disclosure requirements of Title 1 of ERISA and the regulations, forms and schedules
issued thereunder.

If we make an unintentional error or omission in disclosing the information required under ERISA Regulation
Section 2550.408b-2(c)(1)(iv) or (vi), we will disclose to you the correct information as soon as practicable, but
no later than thirty (30) days from the date on which we learn of such error or omission.

Workshops and Educational Seminars
CWP rarely provides educational seminars and workshops, however, when we do, they are at no cost to attendees.

Client Tailored Services and Client Imposed Restrictions

We offer the same suite of services to all of our Clients. However, specific recommendations and their
implementation are dependent upon the Client Investment Policy Statement which outlines each Client’s current
situation (income, tax levels, and risk tolerance levels) and is used to construct a Client specific plan to aid in the
selection of a portfolio that matches restrictions, needs, and targets.

Wrap Fee Programs
We do not participate in wrap fee programs.

Assets under Management

CWP reports $48,348,316 in discretionary and $0 in non-discretionary Assets Under Management as of December
31, 2024.

12



Item 5: Fees and Compensation

Please note, unless a Client has received this brochure at least 48 hours prior to signing an investment advisory
and/or a Financial Planning Agreement (collectively, “Client Contract”), the Client Contract may be terminated by
the Client within five (5) business days of signing the Client Contract without incurring any fees. How we are
paid depends on the type of advisory services we perform. Below is a brief description of our fees, however, you
should review your executed Client Contract for more detailed information regarding the exact fees you will be

paying.
Wealth Planning Programs

CWP’s Wealth Planning Program fee is a flat, contractual fee based on a specified period under which the
contract, and therefore the client, is an active client of CWP. The flat, contractual fee is negotiated and agreed
upon between the client and CWP prior to proceeding with services. The fee amount is determined using a
multitude of metrics including but not limited to modified net worth, income, and administrable assets. Modified
Net Worth is defined by net worth excluding primary residence and, if one exists, the primary mortgage associated
with it. Administrable Assets are defined as all liquid or marketable assets within your household such as
investment/banking accounts or retirement plans.

Account values are based upon the values (market value or fair market value in the absence of market value) of
the client’s accounts at the beginning of the relationship or at the client’s end-of- contract review.

To estimate the flat fee, CWP collects a Modified Net Worth, Income and Administrable Asset value from the
client and then compares it to the fee schedule below. Once the appropriate band is selected, each category’s
associated flat fee is weighted proportionally based on their specific band, then added together to estimate the
appropriate flat fee.

Modified Net Worth (MNW) Household Income Household Liquidity

Band MNW Range Flat Fee Band | Income Range Flat Fee Band AA Range Flat Fee
10 >10M 0.30% 10 >1IM 1.50% 10 >20M 0.20%
9 8M to 10M $38,250 9 750K to 1M $8,248 9 10M to 20M 556,808
8 6M to 8M $33,198 8 500K to 750K $6,186 8 5M to 10M $40,415
7 4M to 6M $26,187 7 400K to 500K $6,186 7 4Mto 5M $29,487
6 2M to 4M $21,857 6 300K to 400K $6,186 6 3Mto 4M $25,156
5 1Mto 2M $12,063 5 250K to 300K $6,186 5 2Mto 3M $19,692
4 500K to 1M $6,598 4 200K to 250K $5,155 4 1Mto 2M $15,258
3 250K to 500K $4,330 3 150K to 200K $5,155 3 500K to 1M $8,765
2 100K to 250K $2,784 2 100K to 150K $4,124 2 250K to 500K $4,330
1 <0 to $100K $2,784 1 <100K $4,124 1 <250K $2,784

For Example, an estimated flat fee for a client with a Modified Net Worth (MNW) of $1,500,000, Income of
$125,000 per year, and Administrable Assets (AA) of $600,000 would be the following:
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Client Profile

Value Band Range

Modified Net Worth $1,500,000 $1,000,000 - $2,000,000

Household Income

Household Liquidity $600,000

$125,000 $100,000 - $150,000

$500,000 - $1,000,000

Fee Category Band # Fee Weighting
Modified Net Worth 5 5/10 =50%
Household Income 2 2/10 =20%
Household Liquidity 3 3/10 =30%
Band Total 10 10/10 =100%
Fee Category Band Fee Fee Weighting Weighted Fee
MNW $12,063 50% $6,030
Income $4,120 20% $820
Liquidity $8,765 30% $2,630
Total Flat Fee $9,480

Please Note: Flat, Annual Contracted Fee. Relative to the Wealth Planning Programs, the advisor and client
agree to a negotiated flat, annual fee for service. Although certain quantitative and qualitative metrics are used to
determine the fee, per fee schedule tables provided above, the fee may be higher or lower than the metrics
suggest. The fee schedule tables purely provide guidance to both the advisor and client and is used to help
establish value for service which would be acceptable by both parties. CWP and/or client have the right to turn
down a quoted fee for service, under which circumstance the advisor could offer a new, quoted fee which the
client could either accept or turn down.

All fees are agreed upon prior to entering a contract with any client. All clients agree upon the fee for an initial
term being no less than six (6) months and no longer than eighteen (18) months with an average length of
approximately one year. The length of the initial term is completely up to CWP’s discretion however CWP would
base the length on a term ending on Dec 31st as a rule of thumb. Should the initial term start within the first half
of a year, the initial term would target that year’s December 31st as the end of the initial term. Should the initial
term start within the second half of the year, the initial term would target the following year’s December 31st as
the end of the initial term. Fees are calculated on an annual basis and are therefore prorated for the appropriate

length of time.

Clients who are placed in direct indexing accounts will incur an additional annual advisory fee, not to exceed

1.00% of assets under management.

Please see the examples below:
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Example A — $6,000 Annual Fee. Initial Term begins February Ist. Initial term ends December 3 1st of the same
year and lasts a total of eleven (11) months. (36,000/12) * 11 months = $§5,500 for initial term.

Example B — $6,000 Annual Fee. Initial Term begins November Ist. Initial term ends December 3 1st of the
Jfollowing year and lasts a total of thirteen (13) months. ($6,000/12) * 13 months = $6,500 for initial term.

Upon the end of the first term, all clients may either terminate service or can agree upon a new, renewable
three-year contract. Prior to implementing the new, three-year contract, net worth and income is once again
examined and, if necessary, a new fee is agreed upon. All three-year subsequent contracts are on a calendar year
basis moving forward, beginning January 1st, and ending December 3 1st.

In some cases, CWP may use additional, quantitative data such as time, answers to behavioral questionnaires,
client planning complexity, and needs of the client to recommend either a higher or lower flat fee.

Fees are automatically escalated annually to keep pace with CPI in order to cover CWP’s increased costs for
technology and services.

CWP, in its sole discretion, may charge a lesser fee and/or reduce or waive this fee based upon certain criteria
(i.e., anticipated future earning capacity, anticipated future additional assets, dollar amounts of assets to be
managed, related accounts, account composition, negotiations with client, etc.).

Investment Management as an add-on to Wealth Planning Packages

The base fee for Investment Management as an add-on is charged as a flat fee in addition to the Wealth Planning
Package fee. The following schedule is used to calculate the flat fee. Fees are reviewed after the initial trial period
and every three years thereafter. However, CWP or the client may choose to negotiate a new flat fee any time
within the time periods above should the asset value of accounts implemented and managed substantially change.
The fee schedule above is only used for estimation purposes, and the fees may be negotiable on a client-by-client
basis. When CWP utilizes Flourish Cash for the client, no additional fees are incurred.

Less than $250,000 = 0.50%

$250,000 or greater, but less than $1,000,000 = 0.40%
$1,000,000 or greater, but less than $2,000,000 = 0.35%
$2,000,000 or greater, but less than $3,000,000 = 0.30%
$3,000,000 or greater, but less than $4,000,000 = 0.28%
$4,000,000 or greater, but less than $5,000,000 = 0.27%
$5,000,000 or greater, but less than $10,000,000 = 0.19%
$10,000,000 or greater, but less than $20,000,000 = 0.13%
$20,000,000 or greater = 0.10%

Standalone Investment Management Fees

The base annualized fee for our firm’s standalone Investment Management service is charged as a percentage of
assets under management, according to the following tiered schedule. However, these fees may be negotiable on a
client-by-client basis. When CWP utilizes Flourish Cash for the client, no additional fees are incurred.

1.50% on first $250,000

1.20% on monies exceeding $250,000 up to $500,000
1.00% on monies exceeding $ 500,000 up to $1,000,000
0.90% on monies exceeding $ 1,000,000 up to $2,000,000
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0.80% on monies exceeding $ 2,000,000 up to $3,000,000
0.70% on monies exceeding $ 3,000,000 up to $4,000,000
0.60% on monies exceeding $ 4,000,000 up to $5,000,000
0.40% on monies exceeding $ 5,000,000 up to $10,000,000
0.30% on monies exceeding $10,000,000 and above

The asset-based fee is based on the average daily value of the account(s). The fee will be taken in the month
following the calendar quarter. Client will receive notice that the fee has been taken on their custodial statement.
Client should check the accuracy of any fee taken. Any fee taken in the first quarter will be prorated if the contract
is dated on any date other than the 1st day of the calendar quarter. Likewise, any fee taken in the last quarter will
be prorated if the contract is terminated on any date other than the last day of the calendar quarter. Any fees billed
directly to the Client or Client’s business that are not received by the end of the billing quarter may be withdrawn
from the Client’s accounts as past due fees.

CWP, in its sole discretion, may charge a lesser management fee and/or reduce or waive its aggregate minimum
annual fee based upon certain criteria (i.e., anticipated future earning capacity, anticipated future additional assets,
dollar amount of assets to be managed, related accounts, account composition, negotiations with client, etc.).

Portfolio Management Fees for Independent Managers

With respect to independent managers, an additional platform fee will apply. Specifically, for Taiko the typical fee
schedule is as follows:

| Total Assets Under Management Platform Fee
$0 to $20,000,000 0.40%
$20.000,000 to $40,000.000 0.38%
$40,000,000 to $60,000,000 0.36%
$60,000,000 to $80,000,000 0.34%
$80.000.000 to $100.000.000 0.32%
$100,000,000 and above 0.30%

The platform fee may vary depending on different factors such as account sizes, household size in aggregate and
CWP’s scope of business relationship with Taiko. Please Note: This does not include portfolio manager costs; for
instance, mutual fund expense ratios or SMA manager expenses would be additional. However, the custom
portfolio costs including Taiko’ fees will be a maximum of 1.00%, usually ranging from 0.50% to 0.80% in total.

Project-Based Fees

We charge a fixed fee for Project-Based Modules and Engagements. The fee is dependent upon variables
including the specific needs of the Client, complexity, estimated time, research, and resources required to provide
services to you, among other factors we deem relevant. Fees are negotiable and the final agreed upon fee will be
outlined in your Advisory Contract.
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Retirement Plan Consulting Services

For retirement plan sponsors, the Plan will be charged the following annual fee based upon the amount of Plan
assets:

Assets Minimum Fee | Standard Fee | Upper Fee
$0 - $1,000,000 $2,500 1.0% 1.0%
$1,000,000 - $3,000,000 0.35% 0.45% 0.65%
$3,000,000 - $10,000,000 0.20% 0.35% 0.50%
$10,000,000 - $50,000,000 0.10% 0.20% 0.25%
$50,000,000 - $100,000,000** 0.08% 0.10% 0.14%
$100,000,000 and above Flat Fee Pricing

** Flat Fee Pricing also available for plans over $50M

This fee is negotiable based upon the complexity of the plan, the size of the plan assets, the number of plan
participants, the actual services requested and the potential for additional deposits.

Negotiable Fees and Final Bills for Terminations

The fees for all services are generally negotiable and the final fee schedule is presented to each client. Clients may
terminate the agreement without penalty for a full refund of CWP’s fees within five business days of signing the
Comprehensive Wealth Planning Program Agreement, Investment Advisory Contract, Financial Planning
Agreement, or Professional Coordination Agreement. Thereafter, clients may terminate any contract immediately
upon CWP receiving written notice. The client would then receive a final bill for services rendered but not paid
for.

Payment of Fees
Payment of Wealth Planning Program Fees

Our Wealth Planning Program fee is calculated, negotiated, and agreed upon between CWP and the client prior to
signing the agreement. The length of the contract is also negotiated and agreed upon between CWP and the client
prior to signing the agreement. For ongoing programs, the client is charged on a fixed, annual fee basis and fees
are collected either monthly or quarterly, in advance. In this case, the annual fee will be billed in twelve equal
installments. One-twelfth of the annual fee is due and payable upon acceptance of the Wealth Planning Program
agreement and the remaining balance will be equally billed and payable in one-month intervals. In certain
circumstances, the initial term of the agreement may be prorated or extended in order to accommodate the
agreement ending on a calendar year-end, or December 31st. In other circumstances, we may permit clients to pay
their fees on either a semi-annual, tri-annual or a quarterly basis but in no event will the fees be prepaid more than
six months in advance.

Clients have the option to authorize fees to be paid directly through a brokerage account.

17



Payment of Project-Based Fees

The fee for Project-Based Modules as an add-on is charged as a flat fee in addition to the Wealth Planning
Package fee.

For standalone Project-Based Engagements, CWP collects a portion of the fee to be collected in advance with the
remainder due upon completion of the services.

In certain circumstances, we may permit clients to pay their fees on either a monthly, quarterly, or semi-annual
basis but in no event will the fees be prepaid more than six months in advance.

Clients have the option to authorize fees to be paid directly through a brokerage account.
Payment of Investment Management Fees

Asset-based portfolio management fees are withdrawn directly from the client’s accounts with the client’s written
authorization on a quarterly basis. Fees are paid in advance. Fees will not exceed 2% of the client’s assets under
management with CWP.

Payment for Retirement Plan Consulting Services

For retirement plan sponsors, fees are billed in arrears (at the end of the billing period) on a quarterly calendar
basis and calculated based on the fair market value of your account as of the last business day of the previous
billing period. Fees are prorated (based on the number of days service is provided during the initial billing period)
for your account opened at any time other than the beginning of the billing period.

Clients can elect to have the fee deducted from their account or billed directly and due upon receipt of the billing
notice. If clients elect to have the fee automatically deducted from an existing account, they are required to
provide the custodian with written authorization to deduct the fees from the account and pay the fees to CWP. We
will provide the custodian with a fee notification statement.

Either party may terminate the services upon providing the other party providing with written notice of
termination effective upon 30 after the other party receives such notice. If services are terminated within five
business days of signing the client agreement, services are terminated without penalty. Any prepaid but unearned
fees are promptly refunded to the client at the effective date of termination.

CWP does not reasonably expect to receive any other compensation, direct or indirect, for its Services. If we
receive any other compensation for such services, we will (i) offset that compensation against our stated fees, and
(i1) will disclose the amount of such compensation, the services rendered for such compensation and the payer of
such compensation to you.

General Information

Termination of the Advisory Relationship: A client agreement may be canceled at any time, by either party, for
any reason upon receipt of 30 days written notice. Upon termination of any account, unpaid Investment Advisory
Services fees will be prorated according to the number of days already passed in the billing period. Termination

fees may be charged by the custodian and is unrelated to CWP’s final fees. Annual financial planning fees for the
full calendar year are due upon termination.

Mutual Fund Fees: All fees paid to CWP for investment advisory services are separate and distinct from the fees
and expenses charged by mutual funds and/or ETFs to their shareholders. These fees and expenses are described
in each fund's prospectus. These fees will generally include a management fee, other fund expenses, and a
possible distribution fee. A client could invest in a mutual fund directly, without our services. In that case, the
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client would not receive the services provided by our firm which are designed, among other things, to assist the
client in determining which mutual fund or funds are most appropriate to each client's financial condition and
objectives. Accordingly, the client should review both the fees charged by the funds and our fees to fully
understand the total amount of fees to be paid by the client and to thereby evaluate the advisory services being
provided.

Separately Managed Account Fees: Clients participating in separately managed account programs may be charged
various program or administration fees in addition to the advisory fee charged by our firm. We will review with
clients any separate program fees that may be charged to clients.

Additional Fees and Expenses: In addition to our advisory fees, clients are also responsible for the fees and
expenses charged by custodians, including, but not limited to, any transaction charges imposed by a custodian
with which an independent investment manager effects transactions for the client's account(s). Please refer to the
"Brokerage Practices" of this Form ADV for additional information.

ERISA Accounts: CWP is deemed to be a fiduciary to advisory clients that are employee benefit plans or
individual retirement accounts (IRAs) pursuant to the Employee Retirement Income and Securities Act
("ERISA"), and regulations under the Internal Revenue Code of 1986 (the "Code"), respectively. As such, our
firm is subject to specific duties and obligations under ERISA and the Internal Revenue Code that include among
other things, restrictions concerning certain forms of compensation. To avoid engaging in prohibited transactions,
CWP may only charge fees for investment advice about products for which our firm and/or our related persons do
not receive any commissions or 12b-1 fees.

Advisory Fees in General: Clients should note that similar advisory services may (or may not) be available from
other registered (or unregistered) investment advisers for similar or lower fees.

Limited Prepayment of Fees: Under no circumstances do we require or solicit payment of fees more than $1200
more than six months in advance of services rendered.

Clients are responsible for the payment of all third-party fees (i.e., custodian fees, brokerage fees, mutual fund
fees, transaction fees, etc.). Those fees are separate and distinct from the fees and expenses charged by CWP.
Please see Item 12 of this brochure regarding broker- dealer/custodian.

Neither CWP nor its supervised persons accept any compensation for the sale of investment products, including
asset-based sales charges or service fees from the sale of mutual funds.

Item 6: Performance-Based Fees and
Side-By-Side Management

We do not offer performance-based fees and do not engage in side-by-side management.
Item 7: Types of Clients
We provide financial planning and portfolio management services to individuals, high net-worth individuals,

pension and profiting sharing plans, charitable organizations, and corporations or other businesses.

We do not have a minimum account size requirement.
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Item 8: Methods of Analysis, Investment
Strategies and Risk of Loss

Below is a brief description of our methods of analysis, primary investment strategies, and risks associated with
types of securities we recommend to clients.

Fundamental analysis involves analyzing individual companies and their industry groups, such as a company’s
financial statements, details regarding the company’s product line, the experience, and expertise of the company’s
management, and the outlook for the company’s industry. The resulting data is used to measure the true value of
the company’s stock compared to the current market value. The risk of fundamental analysis is that the
information obtained may be incorrect and the analysis may not provide an accurate estimate of earnings, which
may be the basis for a stock’s value. If securities prices adjust rapidly to new information, utilizing fundamental
analysis may not result in favorable performance.

Technical analysis involves using chart patterns, momentum, volume, and relative strength in an effort to pick
sectors that may outperform market indices. However, there is no assurance of accurate forecasts or that trends
will develop in the markets we follow. In the past, there have been periods without discernible trends and similar
periods will presumably occur in the future. Even where major trends develop, outside factors like government
intervention could potentially shorten them.

Furthermore, one limitation of technical analysis is that it requires price movement data, which can translate into
price trends sufficient to dictate a market entry or exit decision. In a trendless or erratic market, a technical
method may fail to identify trends requiring action. In addition, technical methods may overreact to minor price
movements, establishing positions contrary to overall price trends, which may result in losses. Finally, a technical
trading method may underperform other trading methods when fundamental factors dominate price moves within
a given market.

Modern Portfolio Theory (MPT)
The underlying principles of MPT are:

e Investors are risk averse. The only acceptable risk is that which is adequately compensated by an expected
return. Risk and investment return are related and an increase in risk requires an increased expected
return.

e Markets are efficient. The same market information is available to all investors at the same time. The
market prices every security fairly based upon this equal availability of information.

e The design of the portfolio as a whole is more important than the selection of any particular security. The
appropriate allocation of capital among asset classes will have far more influence on long-term portfolio
performance than the selection of individual securities.

e Investing for the long-term (preferably longer than ten years) becomes critical to investment success
because it allows the long-term characteristics of the asset classes to surface.

e Increasing diversification of the portfolio with lower correlated asset class positions can decrease
portfolio risk. Correlation is the statistical term for the extent to which two asset classes move in tandem
or opposition to one another.

Risks Associated with Modern Portfolio Theory: Market risk is that part of a security's risk that is common to all
securities of the same general class (stocks and bonds) and thus cannot be eliminated by diversification.

Mutual Fund and/or ETF Analysis: We look at the experience and track record of the manager of the mutual
fund or ETF in an attempt to determine if that manager has demonstrated an ability to invest over a period of time
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and in different economic conditions. We also look at the underlying assets in a mutual fund or ETF in an attempt
to determine if there is significant overlap in the underlying investments held in other funds in the Client’s
portfolio. In addition, we monitor the funds or ETFs in an attempt to determine if they are continuing to follow
their stated investment strategy.

A risk of mutual fund and/or ETF analysis is that, as in all securities investments, past performance does not
guarantee future results. A manager who has been successful may not be able to replicate that success in the
future. In addition, as we do not control the underlying investments in a fund or ETF, managers of different funds
held by the client may purchase the same security, increasing the risk to the client if that security were to fall in
value. There is also a risk that a manager may deviate from the stated investment mandate or strategy of the fund
or ETF, which could make the fund or ETF less suitable for the Client’s portfolio.

Use of Outside Managers: We may refer clients to independent investment managers or independent investment
management programs (“Outside Managers”) offered by various sub-advisors to manage portions of a client’s
portfolio. The decision to use an Outside Manager is based on our assessment of the client’s needs and objectives,
and whether these solutions may be more appropriate than mutual funds or ETFs for certain portfolio allocations.
Our due diligence and ongoing monitoring of Outside Managers involves evaluating their experience, expertise,
investment philosophies, and historical performance to assess their ability to manage investments over various
market cycles. We also review and monitor their underlying holdings, strategies, concentrations, and leverage as
part of our periodic risk assessments. As part of our diligence process, we assess compliance infrastructure and
enterprise-level business risks to help identify any operational concerns. Clients should be aware that past success
by an Outside Manager or sub-advisor does not guarantee future performance. There is also a risk that these
managers may deviate from their stated investment mandates, potentially making the strategy less suitable for our
clients. Furthermore, because we do not oversee the daily business or compliance operations of these third parties,
we may be unaware of deficiencies in internal controls that could lead to business, regulatory, or reputational
risks.

Investment Strategies

Asset Allocation

In implementing our Clients’ investment strategy, we begin by attempting to identify an appropriate ratio of
equities, fixed income, and cash (i.e. “asset allocation”) suitable to the Client’s investment goals and risk
tolerance.

A risk of asset allocation is that the Client may not participate in sharp increases in a particular security, industry
or market sector. Another risk is that the ratio of equities, fixed income, and cash will change over time due to
stock and market movements and, if not corrected, will no longer be appropriate for the Client’s goals. We attempt
to closely monitor our asset allocation models and make changes periodically to keep in line with the target risk
tolerance model.

Passive and Active Investment Management
We may choose investment vehicles that are considered passive, active, or a combination of both styles.

Passive investing involves building portfolios that are composed of various distinct asset classes. The asset classes
are weighted in a manner to achieve a desired relationship between correlation, risk and return. Funds that
passively capture the returns of the desired asset classes are placed in the portfolio.

Active investing involves a single manager or managers who employ some method, strategy or technique to

construct a portfolio that is intended to generate returns that are greater than the broader market or a designated
benchmark. Actively managed funds are also designed to reduce volatility and risk.
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We may engage in both passive and active investing in Client’s portfolio. However, we strive to construct
portfolios of funds and individual securities that we believe will have the greatest probability for achieving our
Clients’ personal financial goals with the least amount of volatility and risk rather than attempt to outperform an
arbitrary index or benchmark.

Specific investment selections are based on a number of factors that we evaluate in order to select, what we
believe to be, the highest quality funds or individual securities for our Clients. These factors include but are not
limited to underlying holdings of funds, percentage weighting of holdings within funds, liquidity, tax efficiency,
bid/ask spreads, and other smart/strategic beta factors. These factors may or may not result in the lowest cost
ETFs and mutual funds available when utilizing funds in a Client’s portfolio, but we strive to keep internal fund
expenses as low as possible.

Socially Responsible Investing

We may utilize various socially conscious investment approaches if a Client desires. CWP may construct
portfolios that utilize mutual funds, ETFs, or individual securities with the purpose of incorporating socially
conscious principles into a Client’s portfolio. These portfolios may sometimes also be customized to reflect the
personal values of each individual, family, or organization. This allows our Clients to invest in a way that aligns
with their values. CWP may rely on mutual funds and ETFs that incorporate Environmental, Social and
Governance (“ESG”) research as well as positive and negative screens related to specific business practices to
determine the quality of an investment on values-based merits. Additionally, CWP may construct portfolios of
individual securities in order to provide Clients with a greater degree of control over the socially conscious
strategies they are utilizing. CWP relies on third-party research when constructing portfolios of individual
securities with socially conscious considerations.

If you request your portfolio to be invested according to socially conscious principles, you should note that returns
on investments of this type may be limited and because of this limitation you may not be able to be as well
diversified among various asset classes. The number of publicly traded companies that meet socially conscious
investment parameters is also limited, and due to this limitation, there is a probability of similarity or overlap of
holdings, especially among socially conscious mutual funds or ETFs. Therefore, there could be a more
pronounced positive or negative impact on a socially conscious portfolio, which could be more volatile than a
fully diversified portfolio.

Direct Indexing: CWP may utilize direct indexing through the use of separately managed accounts, managed by
Outside Managers or managed internally. Direct indexing allows clients to own individual stocks that reflect the
characteristics of a chosen index. This allows clients to customize their portfolios by excluding certain holdings or
industries that don’t align with their personal preferences. Additionally, this strategy allows for tax-loss harvesting
with the ability to manage gains and losses at the individual holding level. Tax-loss harvesting involves certain
risks including unintended tax implications. Each Personalized Indexing strategy has their own set of risks based
on Client strategy selection and customization.

Material Risks Involved
All investing strategies we offer involve risk and may result in a loss of your original investment which you
should be prepared to bear. Many of these risks apply equally to stocks, bonds, commodities, and any other
investment or security. Material risks associated with our investment strategies are listed below.

Market Risk: Market risk involves the possibility that an investment’s current market value will fall because of a
general market decline, reducing the value of the investment regardless of the operational success of the issuer’s
operations or its financial condition.

Strategy Risk: The Adviser’s investment strategies and/or investment techniques may not work as intended.
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Small and Medium Cap Company Risk: Securities of companies with small and medium market capitalizations
are often more volatile and less liquid than investments in larger companies. Small and medium cap companies
may face a greater risk of business failure, which could increase the volatility of the Client’s portfolio.

Turnover Risk: Actively managed mutual funds tend to have a higher turnover rate than passive funds. A high
portfolio turnover would result in higher transaction costs and in higher taxes when shares are held in a taxable
account. These factors may negatively affect the account’s performance.

Concentration Risk: Certain investment strategies focus on particular asset-classes, industries, sectors or types of
investment. From time to time these strategies may be subject to greater risks of adverse developments in such
areas of focus than a strategy that is more broadly diversified across a wider variety of investments.

Limited markets: Certain securities may be less liquid (harder to sell or buy) and their prices may at times be
more volatile than at other times. Under certain market conditions, we may be unable to sell or liquidate
investments at prices we consider reasonable or favorable or find buyers at any price.

Interest Rate Risk: Bond (fixed income) prices generally fall when interest rates rise, and the value may fall
below par value or the principal investment. The opposite is also generally true: bond prices generally rise when
interest rates fall. In general, fixed income securities with longer maturities are more sensitive to these price
changes. Most other investments are also sensitive to the level and direction of interest rates.

Legal or Legislative Risk: Legislative changes or Court rulings may impact the value of investments, or the
securities’ claim on the issuer’s assets and finances.

Inflation: Inflation may erode the buying power of your investment portfolio, even if the dollar value of your
investments remains the same.

Risks Associated with Securities
Apart from the general risks outlined above which apply to all types of investments, specific securities may have
other risks.

Alternative Investments. Though it is not CWP's primary investment strategy, CWP and its representative may
from time to time recommend less traditional assets (sometimes called “alternative investments™) in combination
with more traditional assets like stocks and bonds, when suitable. Alternative investments can include:
commodities, currency hedging, direct lending, hedge funds, precious metals, private equity, private debt/lending,
private real estate, private infrastructure venture capital, among others. Alternative investments may be accessed
in multiple ways, including, but not limited to, Direct Investment, Pooled Investment Vehicles, and Private
Investment Funds. Clients should be aware of the risk should Client implement CWP’s recommendations.

Alternative investments generally involve various risk factors, including, but not limited to the following. A more
in-depth discussion of risks that must be considered is set forth in each investment’s offering documents or similar
disclosure document, which will be provided to each Client for review and consideration prior to investing.

Potential for complete loss of principal, meaning that you may lose your entire investment
Liquidity constraints

Lack of transparency

Difficulty obtaining price evaluation

Limited or no secondary market

23



Long term investment commitment

Volatility of returns

High internal and operating costs

Restrictions on withdrawals

Complex tax structures and delays in tax reporting

Less regulation

Bank Obligations including bonds and certificates of deposit may be vulnerable to setbacks or panics in the
banking industry. Banks and other financial institutions are greatly affected by interest rates and may be adversely
affected by downturns in the U.S. and foreign economies or changes in banking regulations.

Commercial Paper is, in most cases, an unsecured promissory note that is issued with a maturity of 270 days or
less. Being unsecured the risk to the investor is that the issuer may default.

Common stocks may go up and down in price quite dramatically, and in the event of an issuer’s bankruptcy or
restructuring could lose all value. A slower-growth or recessionary economic environment could have an adverse
effect on the price of all stocks.

Corporate Bonds are debt securities to borrow money. Generally, issuers pay investors periodic interest and
repay the amount borrowed either periodically during the life of the security and/or at maturity. Alternatively,
investors can purchase other debt securities, such as zero coupon bonds, which do not pay current interest, but
rather are priced at a discount from their face values and their values accrete over time to face value at maturity.
The market prices of debt securities fluctuate depending on factors such as interest rates, credit quality, and
maturity. In general, market prices of debt securities decline when interest rates rise and increase when interest
rates fall. The longer the time to a bond’s maturity, the greater its interest rate risk.

Cryptocurrency and Other Digital Assets, often referred to as “virtual currency”, “digital currency,” or “digital
assets,” is designed to act as a medium of exchange. Cryptocurrency is an emerging asset class. There are
thousands of cryptocurrencies, including tokens, coins, and other crypto assets. Certain of the firm’s clients may
have exposure to cryptocurrency, directly or indirectly through an investment such as an ETF or other investment
vehicles. Cryptocurrency operates without central authority or banks and is not backed by any government.
Cryptocurrencies may experience very high volatility and related investment vehicles may be affected by such
volatility. As a result of holding cryptocurrency, certain of the firm’s clients may also trade at a significant
premium or discount to NAV. Cryptocurrency is also not legal tender. Federal, state or foreign governments may
restrict the use and exchange of cryptocurrency, and regulation in the U.S. is still developing. The market price of
many cryptocurrencies has been subject to extreme fluctuations. If cryptocurrency markets continue to be subject
to sharp fluctuations, investors may experience losses if the value of the client’s investments decline.

Similar to fiat currencies (i.e., a currency that is backed by a central bank or a national, supra-national or quasi
national organization), cryptocurrencies are susceptible to theft, loss and destruction. Cryptocurrency wallets can
be lost, stolen, damaged, or destroyed, or users can become permanently locked out of their digital wallets. In
such a case, recovery of the cryptocurrency is impossible. Cryptocurrency exchanges and other trading venues on
which cryptocurrencies trade are relatively new and, in most cases, largely unregulated and may therefore be more
exposed to fraud and failure than established, regulated exchanges for securities, derivatives and other currencies.
Cryptocurrency exchanges may stop operating or permanently shut down due to fraud, technical glitches, hackers
or malware. Cryptocurrency held in custody are not guaranteed and may not be subject to the insurance
protections of the Federal Deposit Insurance Corporation (FDIC) or the Securities Investor Protection Corporation
(SIPC). Exchanges often charge fees as a percentage of each transaction and/or spreads for matching buyers with
sellers. Due to relatively recent launches, most cryptocurrencies have a limited trading history, making it difficult
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for investors to evaluate investments. Generally, cryptocurrency transactions are irreversible such that an improper
transfer can only be undone by the receiver of the cryptocurrency agreeing to return the cryptocurrency to the
original sender. Cryptocurrencies are highly dependent on their developers and there is no guarantee that
development will continue or that developers will not abandon a project with little or no notice. Third parties may
assert intellectual property claims relating to the holding and transfer of digital assets, including cryptocurrencies,
and their source code. Any threatened action that reduces confidence in a network’s long-term ability to hold and
transfer cryptocurrency may affect investments in cryptocurrencies. Many significant aspects of the U.S. federal
income tax treatment of investments in cryptocurrency are uncertain and an investment in cryptocurrency may
produce income that is not treated as qualifying income for purposes of the income test applicable to regulated
investment companies. Certain cryptocurrency investments may be treated as a grantor trust for U.S. federal
income tax purposes, and an investment by the firm’s clients in such a vehicle will generally be treated as a direct
investment in cryptocurrency for tax purposes and “flow-through” to the underlying investors.

Exchange Traded Funds prices may vary significantly from the Net Asset Value due to market conditions.
Certain Exchange Traded Funds may not track underlying benchmarks as expected. ETFs are also subject to the
following risks: (i) an ETF’s shares may trade at a market price that is above (premium) or below (discount) their
net asset value and an ETF purchased at a premium may ultimately be sold at a discount; (ii) trading of an ETF’s
shares may be halted if the listing exchange’s officials deem such action appropriate, the shares are delisted from
the exchange, or the activation of market-wide “circuit breakers” (which are tied to large decreases in stock
prices) halts stock trading generally. The Adviser has no control over the risks taken by the underlying funds in
which the Clients invest.

Municipal Bonds are debt obligations generally issued to obtain funds for various public purposes, including the
construction of public facilities. Municipal bonds pay a lower rate of return than most other types of bonds.
However, because of a municipal bond’s tax-favored status, investors should compare the relative after-tax return
to the after-tax return of other bonds, depending on the investor’s tax bracket. Investing in municipal bonds carries
the same general risks as investing in bonds in general. Those risks include interest rate risk, reinvestment risk,
inflation risk, market risk, call or redemption risk, credit risk, and liquidity and valuation risk.

Mutual Funds When a Client invests in open-end mutual funds or ETFs, the Client indirectly bears its
proportionate share of any fees and expenses payable directly by those funds. Therefore, the Client will incur
higher expenses, many of which may be duplicative. In addition, the Client's overall portfolio may be affected by
losses of an underlying fund and the level of risk arising from the investment practices of an underlying fund
(such as the use of derivatives).

Options and other derivatives carry many unique risks, including time-sensitivity, and can result in the complete
loss of principal. While covered call writing does provide a partial hedge to the stock against which the call is
written, the hedge is limited to the amount of cash flow received when writing the option. When selling covered
calls, there is a risk the underlying position may be called away at a price lower than the current market price.

Private Capital Investments For clients who meet applicable investor qualification requirements (Accredited
Investor, Qualified Client, or Qualified Purchaser, as the case may be), the firm may utilize private investment
vehicles across various asset classes, including private equity, private debt and direct lending, private real estate,
private infrastructure, and venture capital. These investments share certain common characteristics and risk
factors described below, in addition to asset class-specific risks addressed in subsequent sections.

Common characteristics of private capital investments include:

. Iliquidity and Lock-Up Periods: Private investment funds generally do not provide daily liquidity or
pricing. Investors may be subject to multi-year lock-up periods and may be unable to redeem or transfer
interests without the consent of the fund manager. The inability to liquidate a position may result in
missed opportunities or an inability to respond to changing market conditions.
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. Limited Transparency: Private funds may not be required to provide the same level of disclosure as
registered investment companies. Investors may have limited visibility into underlying portfolio holdings,
valuations, and fund operations.

. Valuation Risk: Unlike publicly traded securities, private investments are not subject to continuous
market pricing. Valuations are typically determined by the fund manager using methodologies that may
involve significant judgment and may not reflect the price at which an investment could actually be sold.

. Capital Call and Commitment Risk: Many private funds require investors to make a series of capital
contributions over time (capital calls). Failure to meet a capital call may result in penalties, forfeiture of
existing interests, or forced sale of the investor’s position at an unfavorable price.

. Fees and Expenses: Private investment funds typically charge management fees, carried interest or
performance allocations, and other fund-level expenses that may reduce net returns to investors.

. Regulatory and Tax Complexity: Private investments often involve complex tax reporting (including
Schedule K-1s), potential unrelated business taxable income (UBTI) for tax-exempt investors, and
exposure to state and local taxes in multiple jurisdictions.

. Complete Loss of Principal: Private investment vehicles involve the risk of total loss of the amount
invested.

Each prospective investor will be required to complete a Subscription Agreement, pursuant to which the client
shall establish that he/she/it is qualified for investment in the fund and acknowledges and accepts the various risk
factors associated with such an investment. A complete discussion of each fund’s specific risk factors is set forth
in the fund’s offering documents, including the Private Placement Memorandum, Limited Partnership Agreement,
and Subscription Agreement, each of which will be provided to prospective investors for review and consideration
prior to investment.

Private Equity
Minimum Qualification: Accredited Investor (certain strategies may require Qualified Purchaser status).

Private equity is a common term for investments that are typically made in private or public companies through
privately negotiated transactions, and generally involve equity-related finance intended to bring about some kind
of change in an operating company (e.g., providing growth capital, recapitalizing a company, or financing an
acquisition). Private equity funds, often organized as limited partnerships, are the most common vehicles for
making private equity investments, although the various private equity funds may also co-invest directly in an
operating company in conjunction with an Investment Fund (each, a “Co-Investment Opportunity”).

The investments held by private equity funds and Co-Investment Opportunities involve the same types of risks
associated with an investment in any operating company. However, securities of private equity funds, as well as
the underlying companies these funds invest in, tend to be more illiquid, and highly speculative. Private equity has
generally been dependent on the availability of debt or equity financing to fund the acquisitions of their
investments. Depending on market conditions, however, the availability of such financing may be reduced
dramatically, limiting the ability of private equity funds to obtain the required financing or reducing their expected
rate of return.

Some private equity funds may utilize frequent trading strategies which can affect investment performance,
particularly through increased brokerage and other transaction costs and taxes. These funds are less liquid than
publicly traded funds, which can impact investment performance and risk.

Private Debt and Direct Lending
Minimum Qualification: Accredited Investor (certain strategies may require Qualified Purchaser status).

Private debt encompasses a broad range of non-bank lending and credit investment strategies in which capital is
deployed directly to companies, sponsors, or projects outside of the public debt markets. Common strategies
include direct lending, mezzanine financing, distressed debt, special situations, and asset-backed lending. Private
debt funds are typically organized as closed-end vehicles, often structured as limited partnerships, and may offer

26



investors enhanced yield potential compared to public credit markets in exchange for accepting reduced liquidity
and higher credit risk.

Risks specific to private debt investments include, but are not limited to:

. Credit and Default Risk: Borrowers in the private credit market may be lower-rated or unrated
entities that carry a higher probability of default. In the event of a borrower default, the fund may suffer a
partial or complete loss of principal.

. Covenant and Documentation Risk: Private loans may contain negotiated covenants that, if
breached, may trigger restructuring or enforcement actions. The outcome of such actions is uncertain and
may result in losses.

. Floating Rate Risk: Many private loans carry floating interest rates, which may result in reduced
borrower cash flow serviceability in a rising rate environment, potentially increasing the risk of default.

. Concentration Risk: Private debt portfolios may be concentrated in particular industries,
geographies, or borrower types, amplifying the impact of adverse sector-specific developments.

. Subordination Risk: In mezzanine or junior lending strategies, the fund’s claims may be subordinate
to those of senior lenders, which may result in reduced recovery in the event of a borrower default or
insolvency.

Private Real Estate

Minimum Qualification: Accredited Investor (certain institutional-quality vehicles may require Qualified
Purchaser status).

Private real estate investments provide exposure to real property assets — including commercial, residential,
industrial, and specialty properties — through private funds, joint ventures, or direct investment structures, rather
than through publicly traded real estate investment trusts (REITs). Strategies may include core, core-plus,
value-add, and opportunistic approaches, each characterized by differing risk/return profiles, leverage levels, and
expected holding periods.

Risks specific to private real estate investments include, but are not limited to:

. Real Estate Market Risk: Property values are subject to local and national economic conditions,
interest rate movements, supply and demand dynamics, and other macroeconomic factors that can
materially impact asset values and rental income.

. Leverage Risk: Private real estate funds commonly employ debt financing to enhance returns.
Leverage amplifies both gains and losses and may result in a forced sale of underlying properties at
unfavorable prices if loan covenants are breached or refinancing is unavailable.

. Development and Construction Risk: Value-add and opportunistic strategies may involve ground-up
development or significant renovation, which are subject to cost overruns, construction delays, permitting
risks, and the risk of non-completion.

. Tenant and Occupancy Risk: Income-generating properties are subject to tenant default, lease
non-renewal, and vacancy risk, each of which may reduce distributions to fund investors.
. Geographic Concentration: Real estate funds with concentrated exposure to specific markets or

property types may be disproportionately affected by regional downturns, zoning changes, or local
regulatory actions.

. [liquidity of Underlying Assets: Real property cannot be sold quickly, and fund distributions are
dependent on the ability of the fund manager to dispose of assets at favorable prices, which may not be
possible within a desired time frame.

Private Infrastructure

Minimum Qualification: Accredited Investor (certain strategies may require Qualified Purchaser status;
infrastructure investments are often more suitable for institutional or ultra-high-net-worth investors given long
holding periods).
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Private infrastructure investments involve the acquisition and management of physical assets that provide
essential public services or enable economic activity, including transportation networks (roads, bridges, ports,
airports), utilities (water, electricity, gas distribution), energy generation and transmission (including renewable
energy), and social infrastructure (hospitals, schools). Infrastructure assets are typically characterized by long
operational lives, relatively predictable cash flows, and some degree of inflation linkage, making them attractive
to investors seeking long-duration, income-generating investments.

Risks specific to private infrastructure investments include, but are not limited to:

. Regulatory and Political Risk: Infrastructure assets are frequently subject to government regulation,
rate-setting, or concession agreements. Changes in government policy, regulation, or the political
environment can materially affect asset revenues, operating costs, and valuations.

. Long Investment Horizons: Infrastructure funds typically have investment periods of 10-30 years or
more, requiring investors to commit capital for extended periods with limited interim liquidity.

. Operational and Construction Risk: Greenfield (development-stage) infrastructure investments are
subject to construction risk, permitting delays, cost overruns, and the risk that a project is not completed
or does not operate as projected.

. Demand and Volume Risk: Infrastructure assets whose revenues depend on usage volume (e.g., toll
roads, airports) are exposed to changes in economic activity, consumer behavior, or competitive
alternatives.

. Environmental and Climate Risk: Infrastructure assets, particularly energy-related assets, may be
subject to significant environmental liabilities, stranded asset risk as a result of the energy transition, or
physical risks associated with climate change.

. Leverage Risk: Infrastructure funds commonly employ project-level debt financing, which may
amplify losses and create refinancing risk in periods of credit market stress.

Venture Capital

Minimum Qualification: Accredited Investor. Certain institutional venture capital funds may require Qualified
Purchaser status.

Venture capital involves the investment of capital in early-stage, emerging growth, or late-stage private companies
that have significant growth potential but that are often pre-revenue or pre-profitability. Venture capital funds are
typically organized as closed-end limited partnerships and make investments in portfolio companies over an initial
investment period, followed by a harvesting period during which the fund manager seeks to realize returns
through initial public offerings (IPOs), mergers and acquisitions, or secondary transactions. The venture capital
asset class is among the highest-risk, highest-potential-return segments within the private capital spectrum.

Risks specific to venture capital investments include, but are not limited to:

. Early-Stage Business Risk: Portfolio companies may have limited operating histories, unproven
business models, nascent technologies, or untested management teams. The majority of venture-backed
companies may fail to achieve profitability or a successful exit, and investors should expect that many
individual portfolio company investments will result in a complete loss of invested capital.

. Long and Uncertain Time to Liquidity: Venture capital funds typically have lives of 10—13 years,
and the timing and magnitude of distributions is highly uncertain. Investors should not expect any interim
liquidity with respect to their fund interests.

. Dilution Risk: Portfolio companies may require multiple rounds of financing, and subsequent
financing rounds may be raised at lower valuations (down rounds) or involve dilutive terms that reduce
the economic interest of existing investors.

. Exit Risk: The realization of venture capital returns is dependent on the ability of portfolio
companies to achieve liquidity events (IPOs or acquisitions). Adverse market conditions, regulatory
constraints on public offerings, or lack of strategic acquirers can prevent or delay exit events, reducing or
eliminating expected returns.
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. Technology and Market Adoption Risk: Many venture-backed companies are developing new
technologies, products, or services for which market acceptance is uncertain. Shifts in technology,
consumer behavior, or regulatory frameworks can render a portfolio company’s product or service
obsolete.

. Concentration Risk: Venture capital portfolios, particularly those in early-stage or sector-specific
funds, may be highly concentrated, and poor performance by a small number of portfolio companies may
materially impair overall fund returns.

. Valuation Uncertainty: Portfolio company valuations are often based on projected future
performance and comparisons to peer companies, which may not reflect the actual liquidation value of the
investment. Reported interim valuations may be significantly higher than the price ultimately achieved
upon exit.

Structured Notes: Banks issue structured notes to raise capital. Investors can then purchase structured notes as
investments. Structured notes have 4 pieces - maturity, payoff, underlying, and protection. Maturity is the time
until maturity and usually ranges from 6 months to 20 years. Payoff is the expected return at maturity. Underlying
is the individual or basket of stocks, bonds, commodities, and/or indexes whose price return the Note is linked to.
Protection is the level to which an investor is protected from the price decline of the underlying asset. Investing in
structured products may not be suitable for all investors and involves special risks such as risk associated with
leveraging the investment, potential adverse market forces, regulatory changes, and potential illiquidity. There is
no assurance that the investment objective will be attained. Investors should consider the investment objectives,
risks, and charges and expenses of the investment company carefully before investing. The prospectus and
offering document contains this and other information about the investment company.

Values-based Investing: If you request your portfolio to be invested according to socially conscious, values,
and/or faith-based principles, you should note that returns on investments of this type may be limited and because
of this limitation you may not be able to be as well diversified among various asset classes. The number of
publicly traded companies that meet socially conscious investment parameters is also limited, and due to this
limitation, there is a probability of similarity or overlap of holdings, especially among socially conscious mutual
funds or ETFs. Therefore, there could be a more pronounced positive or negative impact on a socially conscious
portfolio, which could be more volatile than a fully diversified portfolio.

Investor Qualification Standards

Access to private capital investments is governed by federal securities laws and is restricted to investors meeting
specific qualification thresholds. The firm adheres to the following definitions in determining client eligibility for
private investment opportunities:

Accredited Investor

As defined under Rule 501 of Regulation D of the Securities Act of 1933, an Accredited Investor generally
includes individuals with a net worth exceeding $1,000,000 (excluding primary residence), or annual income
exceeding $200,000 individually (or $300,000 jointly with a spouse or spousal equivalent) in each of the two most
recent years, with a reasonable expectation of reaching the same level in the current year. Certain entities, trusts,
and institutional investors also qualify. The Accredited Investor standard represents the minimum qualification
threshold for participation in most private investment offerings made available by the firm.

Qualified Client

As defined under Rule 205-3 of the Investment Advisers Act of 1940, a Qualified Client generally includes
individuals with at least $1,100,000 in assets under management with the firm, or a net worth exceeding
$2,200,000 (excluding primary residence) at the time of entering into an advisory contract. Qualified Clients may
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be eligible for performance-fee based compensation arrangements and may access certain investment vehicles
structured with carried interest or performance allocations.

Qualified Purchaser

As defined under Section 2(a)(51) of the Investment Company Act of 1940, a Qualified Purchaser generally
includes individuals owning not less than $5,000,000 in investments, or entities owned exclusively by Qualified
Purchasers and owning not less than $25,000,000 in investments. The Qualified Purchaser standard is required for
access to certain private funds that rely on the exclusion from registration under Section 3(c)(7) of the Investment
Company Act. These funds may employ more complex strategies and carry higher minimum investment
requirements.

The firm will determine a client’s qualification status prior to recommending or placing any investment in a
private capital vehicle. These thresholds are subject to change by regulatory action, and clients should notify the
firm of any material changes to their financial circumstances. Qualification does not guarantee suitability, and the
firm will independently assess whether any private investment is appropriate in the context of each client’s overall
financial situation, investment objectives, risk tolerance, and liquidity needs.

Note: The investor qualification thresholds referenced herein reflect current SEC rules and regulations and are
subject to change. Dollar thresholds are not indexed to inflation unless separately amended by regulatory action.
Clients are responsible for promptly informing the firm of any material change in their financial circumstances
that may affect their qualification status. Qualification as an Accredited Investor, Qualified Client, or Qualified
Purchaser does not constitute a determination that any particular investment is suitable for a client. The firm
independently assesses suitability for each recommended investment based on the client’s individual financial
situation, objectives, risk tolerance, time horizon, and liquidity needs.

Item 9: Disciplinary Information

Criminal or Civil Actions

CWP and its management have not been involved in any criminal or civil action.
Administrative Enforcement Proceedings

CWP and its management have not been involved in administrative enforcement proceedings.

Self-Regulatory Organization Enforcement Proceedings

CWP and its management have not been involved in legal or disciplinary events that are material to a Client’s or
prospective Client’s evaluation of CWP or the integrity of its management.

Item 10: Other Financial Industry Activities and
Affiliations

No CWP employee is registered, or has an application pending to register, as a broker-dealer or a registered
representative of a broker-dealer.

No CWP employee is registered, or has an application pending to register, as a futures commission merchant,
commodity pool operator or a commodity trading advisor.
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Jordan Acer is currently a licensed insurance agent, however, he no longer sells any insurance products, and is not
affiliated with any insurance companies. Jordan Acer will not sell any insurance products to clients or prospective
clients of CWP.

CWP only receives compensation directly from Clients. We do not receive compensation from any outside source.
We do not have any conflicts of interest with any outside party.

Recommendations or Selections of Other Investment Advisers

As referenced in Item 4 of this brochure, CWP may recommend Clients to TAMPs to aid in the management of
their accounts. In the event we recommend a TAMP, please note that we do not share in their advisory fee. Our fee
is separate and in addition to their compensation (as noted in Item 5 of this brochure). In addition, you will be
provided a copy of the TAMP’s Form ADV 2A, Firm Brochure, which also describes the TAMP’s fee. You are not
obligated, contractually or otherwise, to use the services of any TAMP we recommend. Additionally, CWP will
only recommend a TAMP who is properly licensed or registered as an investment adviser.

Use of Separately Managed Accounts “SMA”: We may utilize certain SMA programs offered by various
sub-advisors to manage a portion of a client’s portfolio. When we determine it would be more appropriate to use
an SMA program over mutual funds or ETFs for a portion of the client’s portfolio we will choose from various
sub-advisors based on the available SMA programs that meet the needs and objectives established for the
management of a client’s portfolio. We will review and monitor the sub-adviser’s holdings, strategies,
concentrations, and leverage as part of our overall periodic risk assessment. Additionally, as part of our due
diligence process, we survey the sub-adviser’s compliance and business enterprise risks. Through management of
the SMA program the sub-advisor is responsible for the security selection(s) that make up a specific SMA with a
given strategy. We do not control the individual security selection but do maintain the ability to increase, decrease,
or remove the client’s allocation to any SMA that we use. While we perform extensive research on the
sub-advisors and specific SMAs that we use, we may be unable to predict changes to the sub-advisors strategy for
security selection and overall management style of the SMA. Moreover, as we do not control the sub-adviser’s
daily business and compliance operations, we may be unaware of the lack of internal controls necessary to prevent
business, regulatory or reputational deficiencies.

Item 11: Code of Ethics, Participation or
Interest in Client Transactions and Personal
Trading

As a fiduciary, our firm and its associates have a duty of utmost good faith to act solely in the best interests of
each Client. Our Clients entrust us with their funds and personal information, which in turn places a high standard
on our conduct and integrity. Our fiduciary duty is a core aspect of our Code of Ethics and represents the expected
basis of all of our dealings. The firm also adheres to the Code of Ethics and Professional Responsibility adopted
by the CFP® Board of Standards Inc., and accepts the obligation not only to comply with the mandates and
requirements of all applicable laws and regulations but also to take responsibility to act in an ethical and
professionally responsible manner in all professional services and activities.
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Code of Ethics Description

This code does not attempt to identify all possible conflicts of interest, and literal compliance with each of its
specific provisions will not shield associated persons from liability for personal trading or other conduct that
violates a fiduciary duty to advisory Clients. A summary of the Code of Ethics' Principles is outlined below.

. Integrity - Associated persons shall offer and provide professional services with integrity.
. Objectivity - Associated persons shall be objective in providing professional services to Clients.
. Competence - Associated persons shall provide services to Clients competently and maintain the

necessary knowledge and skill to continue to do so in those areas in which they are engaged.

. Fairness - Associated persons shall perform professional services in a manner that is fair and reasonable
to Clients, principals, partners, and employers, and shall disclose conflict(s) of interest in providing such
services.

. Confidentiality - Associated persons shall not disclose confidential Client information without the specific

consent of the Client unless in response to proper legal process, or as required by law.
. Professionalism - Associated persons' conduct in all matters shall reflect the credit of the profession.
. Diligence - Associated persons shall act diligently in providing professional services.

We periodically review and amend our Code of Ethics to ensure that it remains current, and we require all firm
access persons to attest to their understanding of and adherence to the Code of Ethics at least annually. Our firm
will provide a copy of its Code of Ethics to any Client or prospective Client upon request.

Investment Recommendations Involving a Material Financial Interest and Conflicts of Interest

Neither our firm, its associates or any related person is authorized to recommend to a Client or effect a transaction
for a Client, involving any security in which our firm or a related person has a material financial interest, such as
in the capacity as an underwriter, adviser to the issuer, etc.

Advisory Firm Purchase of Same Securities Recommended to Clients and Conflicts of Interest

Our firm and its “related persons” may buy or sell securities similar to, or different from, those we recommend to
Clients for their accounts. In an effort to reduce or eliminate certain conflicts of interest involving the firm or
personal trading, our policy may require that we restrict or prohibit associates’ transactions in specific reportable
securities transactions. Any exceptions or trading pre-clearance must be approved by the firm principal in advance
of the transaction in an account, and we maintain the required personal securities transaction records per
regulation.

Trading Securities At/Around the Same Time as Client’s Securities

From time to time, our firm or its “related persons” may buy or sell securities for themselves at or around the
same time as clients. This may provide an opportunity for representatives of CWP to buy or sell securities before
or after recommending securities to clients resulting in representatives profiting off the recommendations they
provide to clients. Such transactions may create a conflict of interest; however, CWP will never engage in trading
that operates to the client’s disadvantage if representatives of CWP buy or sell securities at or around the same
time as clients.
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Item 12: Brokerage Practices

Factors Used to Select Custodians and/or Broker-Dealers

Concordia Wealth Planning, LLC does not have any affiliation with Broker-Dealers. Specific custodian
recommendations are made to the Client based on their need for such services. We recommend custodians based
on the reputation and services provided by the firm.

In recommending broker-dealers, we have an obligation to seek the “best execution” of transactions in Client
accounts. The determinative factor in the analysis of best execution is not the lowest possible commission cost,
but whether the transaction represents the best qualitative execution, taking into consideration the full range of the
broker-dealer’s services. The factors we consider when evaluating a broker-dealer for best execution include,
without limitation, the broker-dealer’s:

e Execution capability;
Commission rate;
Financial responsibility;
Responsiveness and customer service;
Custodian capabilities;
Research services/ancillary brokerage services provided; and
Any other factors that we consider relevant.

CWP recommends Charles Schwab & Co., Inc., and SEI Investment Management Corp, both are independent and
unaffiliated SEC-registered broker-dealers. CWP also recommends Vestwell Advisors LLC (for retirement plan
clients).

Additionally, CWP offers a cash management aggregator system named Flourish Cash. Flourish Cash is a service
offered by an unaffiliated third party, Flourish Financial LLC. A Flourish Cash account is a brokerage account
whereby the cash balance is swept from the brokerage account to deposit accounts at one or more third-party
banks that have agreed to accept deposits from customers of Flourish Cash. Flourish Financial LLC is a
wholly-owned subsidiary of Massachusetts Mutual Life Insurance Company. Please refer to the applicable
disclosures provided separately by Flourish Financial LLC on account opening.

1. Research and Other Soft-Dollar Benefits

Our qualified custodian(s) used for investment management may provide us with certain brokerage and research
products and services that qualify as “brokerage or research services” under Section 28(e) of the Securities
Exchange Act of 1934 (“Exchange Act”). This is commonly referred to as a “soft dollar” arrangement. These
research products and/or services will assist us in our investment decision making process. Such research
generally will be used to service all of our client accounts, but brokerage charges paid by the client may be used to
pay for research that is not used in managing that specific client’s account.

2. Brokerage for Client Referrals
We receive no referrals from a broker-dealer or third party in exchange for using that broker-dealer or third party.
3. Clients Directing Which Broker/Dealer/Custodian to Use

We do recommend a specific custodian for Clients to use, however, Clients may custody their assets at a custodian
of their choice. Clients may also direct us to use a specific broker-dealer to execute transactions. By allowing
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Clients to choose a specific custodian, we may be unable to achieve the most favorable execution of Client
transaction and this may cost Clients money over using a lower-cost custodian.

Aggregating (Block) Trading for Multiple Client Accounts

Generally, we combine multiple orders for shares of the same securities purchased for advisory accounts we
manage (this practice is commonly referred to as “block trading”). We will then distribute a portion of the shares
to participating accounts in a fair and equitable manner. The distribution of the shares purchased is typically
proportionate to the size of the account, but it is not based on account performance or the amount or structure of
management fees. Subject to our discretion, regarding particular circumstances and market conditions, when we
combine orders, each participating account pays an average price per share for all transactions and pays a
proportionate share of all transaction costs. Accounts owned by our firm or persons associated with our firm may
participate in block trading with your accounts; however, they will not be given preferential treatment.

TAMPs used by CWP may block Client trades at their discretion. Their specific practices are further discussed in
their ADV Part 2A, Item 12.

Item 13: Review of Accounts

Andrew Silver, CEO and CCO of CWP, will work with Clients to obtain current information regarding their assets
and investment holdings and will review this information as part of our financial planning services. CWP does not
provide specific reports to financial planning Clients, other than financial plans.

Client accounts with the Investment Advisory Service will be reviewed regularly on at least an annualbasis by
Andrew Silver, CEO and CCO. The account is reviewed with regards to the Client’s investment policies and risk
tolerance levels. Events that may trigger a special review would be unusual performance, addition or deletions of
Client imposed restrictions, excessive draw-down, volatility in performance, or buy and sell decisions from the
firm or per Client's needs.

Clients will receive trade confirmations from the broker(s) for each transaction in their accounts as well as
monthly or quarterly statements and annual tax reporting statements from their custodian showing all activity in
the accounts, such as receipt of dividends and interest.

CWP will provide written reports to Investment Advisory Clients on a quarterly basis. We urge Clients to
compare these reports against the account statements they receive from their custodian.

Item 14: Client Referrals and Other
Compensation

We do not receive any economic benefit, directly or indirectly, from any third party for advice rendered to our
Clients. Nor do we, directly or indirectly, compensate any person who is not advisory personnel for Client
referrals.
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Item 15: Custody

CWP does not accept custody of Client funds except in the instance of withdrawing Client fees.
For Client accounts in which CWP directly debits their advisory fee:

i.  CWP will send a copy of its invoice to the custodian at the same time that it sends the Client a copy.
ii.  The custodian will send at least quarterly statements to the Client showing all disbursements for the
account, including the amount of the advisory fee.
iii.  The Client will provide written authorization to CWP, permitting them to be paid directly for their
accounts held by the custodian.
Clients should receive at least quarterly statements from the broker-dealer, bank or other qualified custodian that
holds and maintains Client's investment assets. We urge you to carefully review such statements and compare
such official custodial records to the account statements or reports that we may provide to you. Our statements or
reports may vary from custodial statements based on accounting procedures, reporting dates, or valuation
methodologies of certain securities.

Item 16: Investment Discretion

For those Client accounts where we provide Investment Management Services, we maintain discretion over Client
accounts with respect to securities to be bought and sold and the amount of securities to be bought and sold.
Investment discretion is explained to Clients in detail when an advisory relationship has commenced. At the start
of the advisory relationship, the Client will execute a Limited Power of Attorney, which will grant our firm
discretion over the account. Additionally, the discretionary relationship will be outlined in the advisory contract
and signed by the Client.

Item 17: Voting Client Securities

We do not vote Client proxies. Therefore, Clients maintain exclusive responsibility for: (1) voting proxies, and (2)
acting on corporate actions pertaining to the Client’s investment assets. The Client shall instruct the Client’s
qualified custodian to forward to the Client copies of all proxies and shareholder communications relating to the
Client’s investment assets. If the Client would like our opinion on a particular proxy vote, they may contact us at
the number listed on the cover of this brochure.

In most cases, you will receive proxy materials directly from the account custodian. However, in the event we
were to receive any written or electronic proxy materials, we would forward them directly to you by mail, unless
you have authorized our firm to contact you by electronic mail, in which case, we would forward you any
electronic solicitation to vote proxies.

Item 18: Financial Information

Registered Investment Advisers are required in this Item to provide you with certain financial information or
disclosures about our financial condition. We have no financial commitment that impairs our ability to meet
contractual and fiduciary commitments to Clients, and we have not been the subject of a bankruptcy proceeding.
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We do not have custody of Client funds or securities or require or solicit prepayment of more than $500 in fees
per Client six months in advance.

Item 19: Requirements for State-Registered
Advisers

A. Formal Education and Business Backgrounds of Principal Executive Officers and Management Persons

CWP’s Management Persons are Andrew Silver, Jordan Acer, and Christian Hviid. Education and business
background can be found on each individual's Form ADV Part 2B brochure supplement.

B. Other Businesses in Which This Advisory Firm or its Personnel are Engaged

Other business activities for each relevant individual can be found on the Form ADV Part 2B brochure supplement
for each individual.

C. Calculation of Performance-Based Fees

CWP does not accept performance-based fees or other fees based on a share of capital gains on or capital
appreciation of the assets of a client.

D. Material Disciplinary Disclosures for Management Persons
There are no civil, self-regulatory organization, or arbitration proceedings to report under this section.
E. Material Relationships That Management Persons Have with Issuers of Securities

Neither Management Person has a material relationship with issuers of securities.
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Concordia Wealth Planning, LLC

d/b/a Bliiprint Investments

6556 Valley Oak Dr
Powell, OH 43065
(614) 881-1500

March 31, 2026

Form ADV Part 2B — Brochure Supplement for Andrew Silver

Individual CRD# 4520825
CEO and CCO

This brochure supplement provides information about Andrew Silver that supplements Concordia Wealth
Planning, LLC d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments”) brochure. A
copy of that brochure precedes this supplement. Please contact Andrew Silver if the CWP brochure is not
included with this supplement or if you have any questions about the contents of this supplement.

Additional information about Andrew Silver is available on the SEC’s website at www.adviserinfo.sec.gov which
can be found using the identification number 4520825.
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Item 2: Educational Background and Business Experience

Andrew Silver
Born: 1976

Educational Background
* 1998 — Bachelor of Arts, Liberal Arts, Villanova University

Business Experience
* 06/2019 — Present, Concordia Wealth Planning, LLC d/b/a Bliiprint Investments, Managing Member & Chief
Compliance Officer

* 05/2021 — 12/2023, Concordia Puerto Rico, LLC, Chief Executive Officer & Chief Compliance Officer
* 08/2010 — 06/2019, Pinnacle Wealth Planning Services, LLC, VP of Business Development

* 09/2007 — 01/2010, SEI Investments, Regional Director
Professional Designations, Licensing & Exams

CFP® (Certified Financial Planner™): The CERTIFIED FINANCIAL PLANNER™, CFP® and federally
registered CFP® (with flame design) marks (collectively, the “CFP® marks”) are professional certification marks
granted in the United States by Certified Financial Planner Board of Standards, Inc. (“CFP Board”).

The CFP® certification is a voluntary certification; no federal or state law or regulation requires financial
planners to hold CFP® certification. It is recognized in the United States and a number of other countries for its
(1) high standard of professional education; (2) stringent code of conduct and standards of practice; and (3) ethical
requirements that govern professional engagements with Clients. Currently, more than 71,000 individuals have
obtained CFP® certification in the United States.

To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following requirements:

e Education — Complete an advanced college-level course of study addressing the financial planning subject
areas that CFP Board’s studies have determined as necessary for the competent and professional delivery of
financial planning services, and attain a Bachelor’s Degree from a regionally accredited United States college
or university (or its equivalent from a foreign university). CFP Board’s financial planning subject areas
include insurance planning and risk management, employee benefits planning, investment planning, income
tax planning, retirement planning, and estate planning;

e Examination — Pass the comprehensive CFP® Certification Examination. The examination includes case
studies and Client scenarios designed to test one's ability to correctly diagnose financial planning issues and

apply one's knowledge of financial planning to real-world circumstances;

e Experience — Complete at least three years of full-time financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and

e FEthics — Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents outlining
the ethical and practice standards for CFP® professionals. Individuals who become certified must complete
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the following ongoing education and ethics requirements in order to maintain the right to continue to use the
CFP® marks:

e Continuing Education — Complete 30 hours of continuing education hours every two years, including two
hours on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain competence
and keep up with developments in the financial planning field; and

e FEthics — Renew an agreement to be bound by the Standards of Professional Conduct. The Standards
prominently require that CFP® professionals provide financial planning services at a fiduciary standard of
care. This means CFP® professionals must provide financial planning services in the best interests of their
clients. CFP® professionals who fail to comply with the above standards and requirements may be subject to
CFP Board’s enforcement process, which could result in suspension or permanent revocation of their CFP®
certification.

Item 3: Disciplinary Information

No management person at Concordia Wealth Planning, LLC has ever been involved in an arbitration claim of any
kind or been found liable in a civil, self-regulatory organization, or administrative proceeding.

Item 4: Other Business Activities

Andrew Silver is not involved in any other business activities.

Item 5: Additional Compensation

Andrew Silver does not receive any economic benefit from any person, company, or organization, in exchange for
providing Clients advisory services through CWP.

Item 6: Supervision

Andrew Silver, as CEO and Chief Compliance Officer of CWP, is responsible for supervision. He may be
contacted at the phone number on this brochure supplement.

Item 7: Requirements for State Registered Advisers

Andrew Silver has NOT been involved in an arbitration, civil proceeding, self-regulatory proceeding,
administrative proceeding, or a bankruptcy petition.
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Concordia Wealth Planning, LLC

d/b/a Bliiprint Investments

6556 Valley Oak Dr
Powell, OH 43065
(614) 881-1500

March 31, 2026

Form ADV Part 2B — Brochure Supplement for Jordan Acer

Individual CRD# 5590975

Partner / Financial Planner

This brochure supplement provides information about Jordan Acer that supplements Concordia Wealth Planning,
LLC d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments”) brochure. A copy of that
brochure precedes this supplement. Please contact Andrew Silver if the CWP brochure is not included with this
supplement or if you have any questions about the contents of this supplement.

Additional information about Jordan Acer is available on the SEC’s website at www.adviserinfo.sec.gov which
can be found using the identification number 5590975.

40



Item 2: Educational Background and Business Experience

Jordan Acer
Born: 1984

Educational Background
* 2007 — Bachelor of Science in Business Administration, The Ohio State University

Business Experience

* 01/2022 — Present, Concordia Wealth Planning LLC, Partner & Financial Planner
* 03/2022 - 12/2023, Concordia Puerto Rico, LLC, Partner & Wealth Planner

* 02/2019 — 12/2021, Nvest Wealth Strategies Inc., Financial Advisor

* 08/2012 - 01/2019, WealthStone Inc., Finance and Operations

* 08/2008 — 06/2010, Morgan Stanley, Contact Representative

Professional Designations, Licensing & Exams

CFP® (Certified Financial Planner™): The CERTIFIED FINANCIAL PLANNER™, CFP® and federally
registered CFP® (with flame design) marks (collectively, the “CFP® marks”) are professional certification marks
granted in the United States by Certified Financial Planner Board of Standards, Inc. (“CFP Board”).

The CFP® certification is a voluntary certification; no federal or state law or regulation requires financial
planners to hold CFP® certification. It is recognized in the United States and a number of other countries for its
(1) high standard of professional education; (2) stringent code of conduct and standards of practice; and (3) ethical
requirements that govern professional engagements with Clients. Currently, more than 71,000 individuals have
obtained CFP® certification in the United States.

To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following requirements:

e Education — Complete an advanced college-level course of study addressing the financial planning subject
areas that CFP Board’s studies have determined as necessary for the competent and professional delivery of
financial planning services, and attain a Bachelor’s Degree from a regionally accredited United States college
or university (or its equivalent from a foreign university). CFP Board’s financial planning subject areas
include insurance planning and risk management, employee benefits planning, investment planning, income
tax planning, retirement planning, and estate planning;

e Examination — Pass the comprehensive CFP® Certification Examination. The examination includes case
studies and Client scenarios designed to test one's ability to correctly diagnose financial planning issues and

apply one's knowledge of financial planning to real-world circumstances;

e Experience — Complete at least three years of full-time financial planning-related experience (or the
equivalent, measured as 2,000 hours per year); and
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e FEthics — Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of documents outlining
the ethical and practice standards for CFP® professionals. Individuals who become certified must complete
the following ongoing education and ethics requirements in order to maintain the right to continue to use the
CFP® marks:

e Continuing Education — Complete 30 hours of continuing education hours every two years, including two
hours on the Code of Ethics and other parts of the Standards of Professional Conduct, to maintain competence
and keep up with developments in the financial planning field; and

e FEthics — Renew an agreement to be bound by the Standards of Professional Conduct. The Standards
prominently require that CFP® professionals provide financial planning services at a fiduciary standard of
care. This means CFP® professionals must provide financial planning services in the best interests of their
clients. CFP® professionals who fail to comply with the above standards and requirements may be subject to
CFP Board’s enforcement process, which could result in suspension or permanent revocation of their CFP®
certification.

CIMA® (Certified Investment Management Analyst): The Certified Investment Management Analyst
and CIMA® are professional certification marks granted in the United States by the Investments and Wealth
Institute.

Certified Investment Management Analyst (CIMA) certification signifies that an individual has met initial and
ongoing experience, ethical, education, and examination requirements for investment management consulting,
including advanced investment management theory and application. CIMA certificants must adhere to
Investments & Wealth Institute’s Code of Professional Responsibility, and Rules and Guidelines for Use of the
Marks. Visit www.investmentsandwealth.org/cima for information about the requirements and significance of the
CIMA certification.

Item 3: Disciplinary Information

No management person at Concordia Wealth Planning, LLC has ever been involved in an arbitration claim of any
kind or been found liable in a civil, self-regulatory organization, or administrative proceeding.

Item 4: Other Business Activities

Jordan Acer is not involved in any other business activities.

Item 5: Additional Compensation

Jordan Acer does not receive any economic benefit from any person, company, or organization, in exchange for
providing Clients advisory services through CWP.

Item 6: Supervision

Andrew Silver, as CEO and CCO of CWP, is responsible for supervision. He may be contacted at the phone
number on this brochure supplement.

Item 7: Requirements for State Registered Advisers

Jordan Acer has NOT been involved in an arbitration, civil proceeding, self-regulatory proceeding, administrative
proceeding, or a bankruptcy petition.
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Concordia Wealth Planning, LLC

d/b/a Bliiprint Investments

6556 Valley Oak Dr
Powell, OH 43065
(614) 881-1500

March 31, 2026

Form ADV Part 2B — Brochure Supplement for Nathan Parkins

Individual CRD# 7199079
Wealth Planner

This brochure supplement provides information about Nathan Parkins that supplements Concordia Wealth
Planning, LLC d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments”) brochure. A
copy of that brochure precedes this supplement. Please contact Andrew Silver if the CWP brochure is not
included with this supplement or if you have any questions about the contents of this supplement.

Additional information about Nathan Parkins is available on the SEC’s website at www.adviserinfo.sec.gov which
can be found using the identification number 7199079.
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Item 2:

Educational Background and Business Experience

Nathan Parkins

Born: 1990

Educational Background
* 2013 — BS - Accounting, DePaul University

Business Experience
08/2022 - Current, Concordia Wealth Planning, LLC d/b/a Bliiprint Investments, Wealth

Item 3:

Planner

06/2022 - Current, Cryptail Corp, COO

11/2019 - Current, MoLei Financial, Founder | President and CCO
11/2019 - Current, FinCap Advisors LLC, Founder | President

07/2019 - 08/2022, Parkins Advisory Group LLC (d.b.a MoLei LLC), Founder | President
08/2021 - 07/2022, Skol Crypto LLC, Co-Founder | CEO

03/2021 - 07/2022, FlameFI LLC, Co-Founder | CCO

05/2019 - 04/2020, Heritage Life Insurance Company, Finance Associate
04/2018 - 05/2019, Popular Pays, Finance and Business Operations
07/2015 - 04/2018, Outcome Health, Sr. Financial Analyst

02/2011 - 12/2015, Top Shelf Bartending Inc, Founder | President
05/2013 - 07/2015, ACCO Brands USA, Financial Analyst

12/2010 - 05/2013, rEvolution Sports Marketing, Accounting Associate
09/2009 - 03/2013, DePaul University, Full Time Education

Disciplinary Information

Nathan Parkins has never been involved in an arbitration claim of any kind or been found liable in a civil,
self-regulatory organization, or administrative proceeding.

Item 4:

Other Business Activities

Nathan Parkins is President and CCO of MoLei Financial. This activity accounts for approximately 10% of his

total time.

Nathan Parkins is President of FinCap Advisors LLC. This activity accounts for approximately 15% of his total

time.

Nathan Parkins is COO of Cryptail Corp. This activity accounts for approximately 90% of his total time.

Item 5:

Additional Compensation

Nathan Parkins does not receive any economic benefit from any person, company, or organization, in exchange
for providing Clients advisory services through CWP.
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Item 6: Supervision
Andrew Silver, as CEO and Chief Compliance Officer of CWP, is responsible for supervision. He may be
contacted at the phone number on this brochure supplement.

Item 7: Requirements for State Registered Advisers

Nathan Parkins has NOT been involved in an arbitration, civil proceeding, self-regulatory proceeding,
administrative proceeding, or a bankruptcy petition.
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Concordia Wealth Planning, LLC

d/b/a Bliiprint Investments

6556 Valley Oak Dr
Powell, OH 43065
(614) 881-1500

March 31, 2026

Form ADV Part 2B — Brochure Supplement for Jedediah Kinderknecht

Individual CRD# 7525354
Wealth Planner

This brochure supplement provides information about Jedediah Kinderknecht that supplements Concordia Wealth

Planning, LLC d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments”) brochure. A
copy of that brochure precedes this supplement. Please contact Andrew Silver if the CWP brochure is not
included with this supplement or if you have any questions about the contents of this supplement.

Additional information about Jedediah Kinderknecht is available on the SEC’s website at
www.adviserinfo.sec.gov which can be found using the identification number 7525354.
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Item 2: Educational Background and Business Experience

Jedediah Kinderknecht
Born: 1979

Educational Background
* 2001 — Bachelor of Science, Asbury University

Business Experience
* 03/2022 — Present, Concordia Wealth Planning LLC, Wealth Planner

* 11/2014 — Present, A CPA Inc., Owner/President
« 01/2011 —10/2014, Zehnder & Smith CPA’s, LLC, CPA

Professional Designations, Licensing & Exams

Personal Financial Specialist (PFS): This designation is issued by the American Institute of Certified Public
Accountants (AICPA) and is granted to individuals who must meet all of the following prerequisites: a member of
the AICPA; hold an unrevoked CPA certificate issued by a state authority; earn at least 100 points under the PFS
point system; and have substantial business experience in personal financial planning related services. The
candidate is required to obtain personal financial planning specific education in addition to holding a valid CPA.
The candidate must take a final certification examination (proctored by the AICPA) and once issued the individual
must undergo Continuing Education in the form of 60 PFS points in personal financial planning experience as
well as qualified ‘life-long learning’ activities every three years.

Certified Public Accountant (CPA) CPAs are licensed and regulated by their state boards of accountancy. While
state laws and regulations vary, the education, experience and testing requirements for licensure as a CPA
generally include minimum college education (typically 150 credit hours with at least a baccalaureate degree and
a concentration in accounting), minimum experience levels (most states require at least one year of experience
providing services that involve the use of accounting, attest, compilation, management advisory, financial
advisory, tax or consulting skills, all of which must be achieved under the supervision of or verification by a
CPA), and successful passage of the Uniform CPA Examination. In order to maintain a CPA license, states
generally require the completion of 40 hours of continuing professional education (CPE) each year (or 80 hours
over a two year period or 120 hours over a three year period). Additionally, all American Institute of Certified
Public Accountants (AICPA) members are required to follow a rigorous Code of Professional Conduct which
requires that they act with integrity, objectivity, due care, competence, fully disclose any conflicts of interest (and
obtain client consent if a conflict exists), maintain client confidentiality, disclose to the client any commission or
referral fees, and serve the public interest when providing financial services. The vast majority of state boards of
accountancy have adopted the AICPA’s Code of Professional Conduct within their state accountancy laws or have
created their own.

Item 3: Disciplinary Information

No management person at Concordia Wealth Planning, LLC has ever been involved in an arbitration claim of any
kind or been found liable in a civil, self-regulatory organization, or administrative proceeding.
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Item 4: Other Business Activities

Jedediah Kinderknecht is currently Owner & President of A CPA Inc., a separate entity providing Tax Preparation
and Tax Planning Services. Currently, Mr. Kinderknecht spends a majority of his time in this position. Over time,

his time spent at A CPA Inc. will decrease as his time spent at CWP increases.

Item 5: Additional Compensation

Jedediah Kinderknecht does not receive any economic benefit from any person, company, or organization, in
exchange for providing Clients advisory services through CWP.

Item 6: Supervision

Andrew Silver, as CEO and CCO of CWP, is responsible for supervision. He may be contacted at the phone
number on this brochure supplement.

Item 7: Requirements for State Registered Advisers

Jedediah Kinderknecht has NOT been involved in an arbitration, civil proceeding, self-regulatory proceeding,
administrative proceeding, or a bankruptcy petition.
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Concordia Wealth Planning, LLC

d/b/a Bliiprint Investments

6556 Valley Oak Dr
Powell, OH 43065
(614) 881-1500

March 31, 2026

Form ADV Part 2B — Brochure Supplement for Christian Hviid

Individual CRD# 4073439
Chief Investment Officer / Partner

This brochure supplement provides information about Christian Hviid that supplements Concordia Wealth
Planning, LLC d/b/a Bliiprint Investments (“Concordia”, "CWP" and/or “Bliiprint Investments’) brochure. A
copy of that brochure precedes this supplement. Please contact Andrew Silver if the CWP brochure is not
included with this supplement or if you have any questions about the contents of this supplement.

Additional information about Christian Hviid is available on the SEC’s website at www.adviserinfo.sec.gov which
can be found using the identification number 4073439.
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Item 2: Educational Background and Business Experience

Christian Hviid
Born: 1977

Educational Background
1998 — MS in Finance from American University
1997 — BS in Business Administration from American University

Business Experience

09/2025 — Present, Concordia Wealth Planning, LLC d/b/a Bliiprint Investments, Chief Investment Officer /
Partner

05/2023 — 07/2025, Fifth Third Private Bank / Fifth Third Bank, NA, Senior Vice President / Director, Private
Bank Investments

07/2022 — 05/2023, Wells Fargo Private Bank / Wells Fargo Bank, NA, SVP / Senior Investment Strategist
10/2018 — 06/2022, Wells Fargo Private Bank / Wells Fargo Bank, NA, VP / Senior Investment Strategist
01/2016 — 09/2018, Wealthstone Inc, Chief Investment Officer

05/2011 — 12/2015, Point Guard Capital LLC, Managing Principal / Chief Investment Strategist

10/2005 — 05/2011, Genworth Financial Wealth Management, Inc., Chief Market Strategist

10/2003 — 10/2005, Ameritas Investment Corp., Senior Investment Analyst

09/1999 — 03/2005, The Advisors Group, Senior Investment Analyst

10/1998 — 09/1999, Primark Corporation, Product Development Specialist

Professional Designations

Chartered Financial Analyst (CFA®): The CFA charter is a graduate-level professional designation established
in 1962 and awarded by CFA Institute. To earn the CFA charter, candidates must pass three sequential, six-hour
examinations over two to four years. The three levels of the CFA Program test a wide range of investment topics,
including ethical and professional standards, fixed-income analysis, alternative, and derivative investments, and
portfolio management and wealth planning. In addition, CFA charterholders must have at least four years of
acceptable professional experience in the investment decision-making process and must commit to abide by, and
annually reaffirm, their adherence to the CFA Institute Code of Ethics and Standards of Professional Conduct.

Item 3: Disciplinary Information

No management person at Concordia Wealth Planning, LLC has ever been involved in an arbitration claim of any
kind or been found liable in a civil, self-regulatory organization, or administrative proceeding.

Item 4: Other Business Activities

Christian Hviid is not involved in any other business activities.

Item 5: Additional Compensation

Christian Hviid does not receive any economic benefit from any person, company, or organization, in exchange
for providing Clients advisory services through CWP.
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Item 6: Supervision

Andrew Silver, as CEO and Chief Compliance Officer of CWP, is responsible for supervision. He may be
contacted at the phone number on this brochure supplement.

Item 7: Requirements for State Registered Advisers

Christian Hviid has NOT been involved in an arbitration, civil proceeding, self-regulatory proceeding,
administrative proceeding, or a bankruptcy petition.
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